EASTERN UNDERWRITER | 


[SuccEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899] 


A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE. 





Eleventh Year, No. 25 


TENTATIVE AGREEMENT. 


FOR NEW EASTERN ASSOCIATION. 


Company Managers Fix Commission 
and Expense Limits—No Contingents 
—Separation Approved. 


Even those who had been most 
skeptical as to the ability of the Union 
and non-Union companies to agree upon 
a plan for controlling the expense of 
transacting the fire insurance business 
in the East, are now willing to admit 
that the prospect for such action is ex- 
ceedingly bright as a result of the con- 
ference of managing underwriters held 
in this city on Thursday last. 

The meeting was well attended, and 


the presentation of the report of the| 


Committee of Fifteen, by its chairman, 
A. E. Duncan, president of the Franklin 
Fire, was followed with the closest in- 
terest. 

The report, as might be expected, 


was a lengthy one, covering ten closely | 


written pages of foolscap. 


The agree- | 


ment, as Mr. Gerwig, one of the com- | 


mittee that prepared it said, 


sents a series of compromises, the 


repre- | 


committee not having been unanimous- | 


ly in accord upon any single condition. 


It was appreciated, however, that con- | 


eessions would have to be made in the 
interest of general harmony, and in 
that spirit the agreement was adopted 
as a whole by the committee, and by it 
offered to the companies. 

But one draft of the agreement was 
had. 
given, one to each company in sympa- 
thy with the expense reduction move 
ment, and their signatures’ thereto 
urged. 

Substance of Agreement. 


' 
| 
| 


| 


Copies of it are to be printed and | 


In substance the agreement provides | 


for the creation of a new organization 


to be known as The Fire Underwriters | 


Association. It will have jurisdiction 
ever the New England States, New 
York, the Middle Department, District 
of Columbia, West Virginia, the South- 
ern field (save in the territory where 
agreements are illegal) and Arkansas. 
A flat commission of 15 per cent. is 
to be paid in all territory, save the fol- 
lowing: Greater New York, Philadelphia 
and Philade!phia suburban; all of Alle- 
gheny county; Baltimore—city and 
county—; Boston and Boston suburban. 
At these points the brokerage is to be 
10 per cent. upon all business, save 
dwellings and barns, upon which the al- 
lowance is to be 15 per cent. An over- 
riding commission of 10 per cent. is to 
be paid policy writing agents. 
No contingent commissions 
permitted. 
Expense Allowance. 
The allowance for agents expense is 
not to exceed one per cent., this to 
cover cost of maps, postage, exchange, 
minor adjustments and the like. 
General Agents. 
General agents representing several 
companies are required to have each 
(Continued on page 11.) 
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Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1910 a nae 
Liabilities (including capital) ....................-- 
Reserve as a Conflagration surplus...... 


$27 307,672 
14,924,836 
1,200 000 
11,182,836 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








Pittsburgh Life and Trust Company 


THE FIRST COMPANY LICENSED 


By the New York Insurance Department to Transact Business in That State 
Since the Armstrong Laws were Enacted 


Ratio of Insurance Expense to Premium Income Only Sixty-five Per Cent 
Amount Allowed by the New York Law 
Seventh Annual Statement, January |, 1910 
W. C. BALDWIN, President 


ASSETS LIABILITIES 

Liabilities to Policy Holders. $21,697,064.82 

Capital Stock $1,000,000.00 

Unassigned 
Funds 


Leaving a sum for security to Policy 
in Excess 


$10, 153,664.87 
3,437,899.00 
20,657.82 
3,565,544.82 
5,3 16,057.00 
711,114.62 
176,274.24 
270,977.15 


$23,652, 189.52 


age 
Loans Secured by Collateral . 
Loans to Policy Holders... 
Bonds and Stocks 


955,124.70 


Accrued Interest and Rents . 


1,955,124.70 
Due and Deferred Premiums 


"$23,652, 189.52 











$3.00 a Year; 15c. per Copy 


MORGAN ARRIVES IN NEW YORK 


FRATERNITY AWAITS STATEMENT. 


Cenflicting Views As To Probable Ac- 
tion for Future Contro! of the 
Equitable Life. 
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Trusteeship Not a Necessity. 

As pointed out in The Eastern Under- 
writer of June 9, the original plan of 
giving the policyholders an opportunity, 
indirectly through the voting trust, of 
electing directors and thus securing 
representation on the society’s board, 
had come to be a more or per- 
functory operation. After the first year 
|the policyholders ceased to exercise 
|their privilege under the voting trust 
|}agreement and since that time the work 
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matter of conjecture. An insurance man 
of this city, whose information on life 
insurance matters is considered author- 
itative, informs The Eastern Under- 
writer that these plans are still in a 
formative state. 

The Pessimists View. 

Some are inclined to look upon Mr. 
Morgan’s acquisition of the Equitable 
stock purely as a financial transaction, 
without any special emphasis on the 
mutualization of the society or the con- 
serving of its immense acumulations. 
They are also pessimistic concerning 
any mutualization plan that Mr. Morgan 
may advance. Suppose, they argue, that 
the policyholders, with the consent and 
co-operation of Mr. Morgan, retire the 
stock by purchasing it from him. This, 
they say, is the only way to mutualize 
the society and it could be accomplished 
with little difficulty if Mr. Morgan hav- 
ing stock control desires it. The price, 
they hold, would be a minor considera- 
tion and could probably be negotiated 
on the same basis that Mr. Morgan se- 
cured the stock, which was for Thomas 
F. Ryan’s purchase price, plus six per 
cent. But the advocates of 
this view foresee that Mr. Morgan will 
not relinquish control until he has es- 
tablished very friendly contact with the 
custodians of this half billion of assets. 
Nor do these men think that the present 
is too soon to find substantiation for 
their ument and they point in 
triumph at the recent elevation of Pres- 
ident Paul Morton to the directorate of 
J. P. Morgan’s mammoth trust company 
combination. 


interest. 








Predict a Greater Future. 









3ut there are others who hail the 
Morgan ership as the best thing 
that could happen to the Equitable and 










foresee a g ter future than ever be- 

cause of his association with it. Who, 

they ask, could direct its financial af- 

fairs with greater benefit to the society 
> 


What better assur- 
ance of the security of their interests 
could policyholders wish than the advice 
istance of George W. ? 


than J 











and assis Perkins? 
Information as to Mr. Morgan’s plans 
in this, his latest venture, is as yet only 
conject If h appoints trustees, 
their id lay ir something. 
At Ss n ong delay an an- 
nouncement on the subject of mutualiza- 
tion. So Mr. Morgan’s preset in New 
Yorl ist now is of un interest 
to the life insurance business. 





OCCUPATION DISEASES. 
Committee of Experts Appointed to 
Make Inquiry Following Confer- 
ence With President Taft. 





At the first National Conference on 
Occupation Diseases, held in Chicago 
on Ji a resolution was adopted 
to the effect “that a special committee 
of five be herewith appointed by the 
president of t American Association 
for Labor Legislation to call upon the 
President of e United States and pre 
sent to him at an early date a <« fully 
prepared memorial of facts and con- 
clusions, emphasizing the urgent neces- 
sity and practical expediency of a na- 
tional expert inquiry into the whole 
subject of industrial or occupation 
diseases, their relative degree of fre- 
quency in ous trades and occupa- 


le for their 
desirable or 





tions, the 
occurrence, methods 

icable for their prevention or dim- 
matters having 
rto including methods of 
relief.” 

Accordingly the president of the 
American Association for Labor Legis- 
lation Prof. Henry W. Farnam, of Yale 
University, appointed the following 
committee: Dr. Henry Baird Favill, 
president of the Chicago Tuberculosis 
Institute; Frederick L. Hoffman, statis- 
tician of The Prudential Insurance Co., 
of America; Dr. David Edsall, of Phil- 
adelphia, expert on occupation diseases; 
Prof. Chas. R. Henderson, of the Uni- 
versity of Chicago, secretary of the 
Illinois State Commission on Industrial 
Diseases; and Fred. M. Judson, of the 








other 


St. Louis bar. 








American Temperance Life Addresses 
Letter to Heads of Various Socie- 
ties Suggesting Giant Merger. 


Stacey Wilson, general manager of 
the Amer.can Temperance Life of this 
city, has addressed a letter to the heads 
of various fraternal organizations in 
which he suggests that the great uncer- 
tainties now surrounding such societies 
in the way of cost, etc., may be removed 
by merging with the association he rep- 
resents. oe says that the American 
Temperance operates under the “Na- 
tural Premium Plan,” wherein it 
charges sufficient rate to meet present 
future contingencies. In giving 
publicity to Mr. Wilson’s letter which 
appears herewith, it should be stated 
that the New York Insurance Depart- 
ment in its recent report of an examina- 
tion emphasized the fact that the Amer- 
ican Temperance is an assessment in- 
stitution. The letter is as follows: 


and 


As you are probably aware, there has been | 
® great deal of uncertainty regarding the 


cost of insurance among the different frater- 
nal organizations for the past year; and, 
with a suggestion that this company assumes 
the liability of the life insurance risks with- 
out interfering with the fraternal and social 
features of your order, this letter is ad- 
dressed to you 

The American Temperance Life Insurance 
Association is incorporated under the as- 
sessment laws of New York and is transact- 
ing business under the natural premium 
pian, wherein it charges a rate sufficient to 
meet all their obligations and accumulate 
i fund adequate to carry out all the condi- 
tions of the policy issued; also cover ‘total 
disability’ from any cause and weekly ben- 
efit for disabling injury by accident. 

Under separate cover, I send you some of 
vur literature, also table of rates, etc., for 
your perusal. 

We would be glad to enter into negotia- 
tions with yourself, or such parties as you 





may name, for the purpose of insuring or 
re-insuring the members of your organiza- 
tion, and will be pleased to have you ad- 


vise us whether such an arrangement could 
e made, as we feel assured that by a con- 
selidation of all the insurable members of 
the different fraternal orders, one large, 
prosperous nd strong organization ean be 

It p i ir sts of every policy- 


} 





| ip 
yider 


I 





STATE MUTUAL GATHERING. 


General Agents of Old Massachusetts 
Company Meet for Business 
and Pleasure. 

The regular meeting of the General 
Agency Association of the State Mu- 
tual of Worcester, was held June 14 
and 15, E. M. France of Cleveland serv- 
ing as chairman in the of C. 
W. Van Tuyl of Minneapolis, the presi- 
dent of the association, who was unable 
to be present. 


B. H. Wright of the Com- 


absence 


President 


pany, in terse, pithy sentences, gave an 
earnest and cordial welcome to the 
agency force to the home office. | 

Regular routine business was dis-; 
posed of in a very few minutes, follow- 


g which interesting and instructive 
ipers on “Ageneyv Organization” were 
sad by BE. M. France of Cleveland, H. 
R. Husted of Syracuse and L. J. Barret 
’ Worcs Everts Wren of Chicago 
ive a very enjoyable talk on “Personal 
Soliciting.” Secretary Carter of the 
Office read a paper on “Home 
(fice and Field.” The subject of Guar- 
inteed Income Policies” was thoroughly 
covered in two papers, the first by F. A. 
G. Merrill of Buffalo, the second by Ralph 
Holterhoff of Cincinnati. Superinten- 
dent of Agencies Edgar C. Fowler, 
closed the morning session with a very 
talk on “Agency Efficiency,” 
which he embraced the oppor- 
tunity to thank the agency force for 
their loyalty, and hearty support dur- 
ing the past year, and predicted con- 
stantly increasing success for every- 
thing connected with the State Mutual. 
Blame the Umpire. 

At 12:30 a special car conveyed the 
zeneral agents to the Quinsigamond 
Boat Club on Lake Quinsigamond, 
where a buffet lunch was served. In 
the afternoon a ball game was played 
between the agency and home office! 
forces, which was won (with the help 
of the umpires) by the agency team | 
under the captaincy of Superintendent | 


ster. 


Home 


practical 


during 
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party enjoyed an hour’s sail on Lake 
Quinsigamond, which was followed by 
a dinner at the Quinsigamond Boat 
Club. In the evening the agency and 
home office forces attended the Lincoln 
Park theatre in a body. 

C. W. Anderson President. 

The second day’s meeting was opened 
at 9:30, the first item of business being 
the election of officers for the ensuing 
year. C. W. Anderson, of New York, 
was elected president; E. H. Carmack, 
of Chicago, vice-president; F. A. G. Mer- 
rill, of Buffalo, secretary-treasurer, and 
S. L. Calhoun of Memphis was chosen 
a member of the executive committee, 
the other two members of which are E. 
M. France, of Cleveland, and G. F. Schil- 
ling of Philadelphia. Medical director 
Albert Wood gave a very interesting 
talk on the problems of the medical de- 
partment and its relation to the field 
toree, 

The subject of “Business Protection” 
was very exhaustively treated by A. D. 


Hatfield, of Cleveland, Ohio. Mr. Hat- 
field’s rise to a position of prominence 
in this line of work has been very rapid, 
and his paper on this subject will prove 
of inestimable value. 

At the close of the morning session 
a special car was provided to take the 
enti:e party to Boston, from where they 
were transferred to Nantasket by boat. 
The afternoon was spent in various 
amusements along the shore. At 6:30 a 
shore dinner was served at the Black 
Rock Hotel. At 10 o’clock the return trip 
was made by boat to Boston, and thence 
to Worcester by special car. It was 
agreed unanimously that the gathering 
was the most instructive and enjoyable 
held in the history of the association. 





American Life Convention. 





A meeting of the executive committee 
of the American Life Convention has 
been called to meet in the offices of 
President Isaac Miller Hamilton in Chi- 
cago at 10 o’clock a. m., June 24. 








1894 


Assets December 31, 1909 


Surplus, 1909 ‘ 


1907.... 
1908...... 
1909..... 


OUR OWN IDEA 


The State Life Insurance Co. 
INDIANAPOLIS 


UNEQUALLED IN SOLID ACHIEVEMENT 


GROWTH UNPARALLELED 
Gain in Admitted Assets 


ses sees++++$1,001,409.00 $ 27,775.00 
vee esse+++1,023, 700,00 15,3i,161.00 
Peele ..-1,201,977.14 314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 
Every Contract Direct With the Company 


Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 


1910 


$8,580, 830.58 
° 1,174,606. 34 


Gain in Surplus 











The Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8S. HATHAWAY, Secretary 


New Business Paid-For 





1905 . ° - $90,334.038 
1906 : - : 93,563,452 
1907 : - : 102,233,634 
1908 : : - 109,685,428 
1909 - . - 113,716,188 


Each year larger than any in. the 
previous history of the Company. 


Commenced Business 1858S. 





| NSURANCE MEN will note the signifi- 
cant increase in The Northwestern’s 
new business during the past five years. 
IMPORTANT FACTS relating to this 
usiness are shown by the following per- 
centages: 


Expenses Mortality Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4,84 
1909 10.63 54 4.85 


It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s new (1910) policy 
contract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settle- 
ment and the Premium Loan features. 

Issues Partnership and Corporation In- 
surance. 

For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 























OLDEST 
IN AMERICA 


34 Nassau Street 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


New York, N. Y. 
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UPPER WITH BANKERS LIFE 


LIBERTY LIFE MAY REINSURE. 








Agency Department of Old Institution 
To Receive An Infusion of 
New Blood. 





An interesting announcement is that 
Wilbur S. Tupper has resigned as vice- 
president of the Liberty Life Insurance 
Company, of this city, to become vice- 
president of the Bankers Life of New 
York, with direct supervision of agency 
affairs. In a letter to The Eastern Un- 
derwriter announcing the appointment, | 
\Villiam Hanhart, president of the} 
Bankers, says: 

President Hanhart’s Letter. 

“we take pleasure in advising you | 
of an important addition to the official | 
family of the Bankers Life Insurance | 
Company of the City of New York. 

“Wilbur S. Tupper has been elected 
vice-president of this Company and is | 
te have charge of the underwriting 
operations of the Company. It is not 
necessary for us to introduce Mr, Tup- 
per to you, or to say anything in regard 
to his skill and experience in agency 
building. We have thorough confidence 
in him ana in his methods, and he will 
have a free hand in developing agents 
gud agencies for this Company. 

“We consider ourselves fortunate in 





having been able to secure his ser- 
vices.” - 

Future of Liberty Life. 
It is understood that Mr. Tupper 
joined forces with the Liberty Life 
under the assurance that several amal- 
gamations or reinsurances would be 


effected whereby the company would be 
p'aced in a position to take up agency 
extension in an aggressive manner. 
These arrangements having failed of 
consummation it was believed by the 
management that the company must 
either put up additional funds to pro- 
vide an adequate working surplus, or 
reinsure its business and retire from 
the field, and it is reported on the 
street that several offers have already 
been made for its business. While the 


Company nas not done a very large 
business, the amount of insurance in 
force being not more than a million 


dollars, its career has been an honor- 

able one, President Lynn, Medical Di- 

rector Clark- and its directors being 

men of good standing. } 
W. S. Tupper. 

Mr, Tupper is a graduate from the 
(niversity of Wisconsin and a man 
vell versed in life insurance affairs. 
He has been highly successful as a pro- 
jucer, also as an executive, and though , 
wndertaking a difficult task he can in- | 
ject a tremendous amount of enthusi- | 
asm and energy into anything over | 


| 


which he assumes charge. | 





ANNIVERSARY CLUB MEETING. 





Representatives of Southern States Life 
Hold Annual Convention at 
The Home Office. 





A banquet at the Piedmont Club, of 
Atlanta, closed the third annual con- 
vention of the Anniversary Club of the 
Southern States Life of that city. The 
meeting was held on Tuesday and 
Wednesday of last week, the member- 
ship of the Club being restricted to 
representatives of the Company who 
produce $100,000 or over in paid busi- 
ness during the year. The membership 
for 1910-11 is as follows: William L. 
Meador, Joe W. Vinson, H. N. McAfee, 
Fred Hines, Lake City, S. C.; David A. 
Leon, Jacksonville, Fla.; G. J. McDowell, 
Charleston, S. C.; Burton D. Murray, De- 
Funiak Springs, Fla.; L. S. Parrish, 
Nashville, Ga.; W. S. Ward, Greenville, 


8. C.; J. T. Weems, McDonough, Ga 
Messrs. McAfee, McDowell, Ward and 
Weems have qualified consecutively 


since 1908 and Messrs. Meador, Vinson, | 
Hines and Parrish since 1907. | 

By reason of having produced the 
largest amount of business, William L. 
Meador was elected president; Joe W. 
Vinson, first vice-president, and Hugh 











Part I.—Agency Arguments. | 

Insurance for Bachelors, Men of Means, 
tors and Creditors, Partners, Women 

and others, 

Objections to Life Insurance. 

How Much Insurance Should a Man Have. 

Insurance on Life of Another. 

Collective Insurance. 


Annuities. 


PRICE $1.00. 





AGENCY ARGUMENTS 


AND 


PRINCIPLES OF LIFE INSURANCE 
By HENRY MOIR 
Table of Contents Includes The Following: 


Valuable Work for General Agents and Solicitors. 


Address ‘*THE EASTERN UNDERWRITER,”’ 105 William St., New York City. 


Part II.—Principles of Life Insurance. 


Mortality Tables. 

Premiums for Various Forms. 

Cost and Gelling. Prices. 

a saat isks and Hazardous Occupa- 


ons. 
Methods of Treating Sub-standard Risks. 
Reserves and What They Stand For. 
Surrender Options. 

Dividends (Bonuses) and Their Sources. 
Supervision. 

Annual Statements. 


mparisons. 
Definitions of Words. 





Special Prices for Quantities. 








N. McAfee, second vice-president. Kob- 
ert F. Moore, agency secretary at the 
home Office, was re-elected secretary of 
the Club. 

At one of the sessions President Wil- 
mer L. Moore announced the winners 
in what was known as the ‘Roosevelt 
Trip Contest.” First prize was won by 
Hugh N. McAfee. In class number two 
David A. Leon, of Jacksonville, Fia., 
secured the largest amount of business, 
and J. C. Yates, of Nashville, the great- 
est number of applications. Class 3, W. 

Hubbard, of Locust Grove, Ga., 
qualified on volume, and W. M. Alex- 
ander, of Moultrie, Ga., on applications 
(Mr. Alexander died suddenly before the 
time of the departure for New York). 
Class 4, H. Willis Hogg, of Buena Vista, 
Ga., wrote the largest amount of busi- 
ness, and J. R. Blake, of Abbeville, S. C., 
the most applications. 





The examined business of the Reli- 
ance Life for the first 17 days of June 
was over $1,900,000 and the paid busi- 
uess over $100,000 ahead of the same 
fate of last month. 





National Life of U. S. A. Items. 
The National Life U. S. A. reports 
that its examined business for the 


month of June to date is far ahead of 
that reported for any month for more 
than two years. 

H. R. Willcox, manager for the Mu- 
tual Life of New York in North Caro- 
lina, has resigned to take effect July 
ist. Mr. Willcox, whose agency is dis- 
tinguished by having produced more 
paid for business in North Carolina in 
one year than any other in the history 
of the State, will have charge of North 


Carolina for the National Life of 
U. S. A. 
S. H. Chiles, of Dallas, Texas, has 


joined forces with the National Life U. 
S. A., taking charge of their interests 
in Northern Texas. Mr. Chiles was for 
years State manager in Texas for the 
Prudential, but upon the passage of 
the Robertson Act, moved his head- 
quarters to Muscogee, Oklahoma. He 
nas decided to return to his former 
field and will be located at his old 
home in Dallas from now on. 





SUPERVISORSHIP AT BOSTON 





be paid to the right 


lars address 
Box 





WANTED- -By one of the prominent 
lite insurance companies,an experienced, 
successful life insurance solicitor of high 
standing as an Agency Supervisor, with 
headquarters in Boston. Must be capa- 
ble of finding, securing and instructing 
new agents and of assisting those already 
in the field to become more productive. 


Liberal salary and traveling expenses will 


care The Eastern Underwriter 


105 William Street, New York 


man. For particu- 
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WANT TO BEGIN BUSINESS. 





Stockholders of Reading Company Sug- 
gest Commencing with $300,000 
Capital—Present Subscriptions. 





William J. Cotter, president of the 
Reading Finance and Securities Com- 
pany, of Reading Pa., which is organ- 
izing the Citizens Life Insurance Com- 
pany of America, of that city, has ad- 
dressed a letter to its stockholders ask- 
ing an expression of opinion as to the 
advisability of the life company com- 
mencing business with a paid in capital 
of $300,000, instead of waiting for $500,- 
000 as originally intended. Mr. Cotter 
| Says that several stockholders have ex- 
pressed a desire that the company com- 
mence writing business now and that it 
can begin with $300,000 and later in- 
crease this to half a million. He says 
that a very prosperous first year is an- 
ticipated, the management feeling con- 
fident that $5,000,000 is a conservative 
estimate for the business that could be 
secured in that period. 

Mr. Cotter informs us that the sup- 
scriptions to date amount to $375,000. 
The terms of the subscriptions are 25 
per cent. at the time the subscription is 
given and a similar amount in 30 days, 
60 days and 90 days respectively. 

It is the intention to conduct business 
in both Ordinary and _ Industrial 
branches on the legal reserve plan. 





Equitable’s Pittsburg Investments. 





Gerald R. Brown, comptroller of the 
Equitable Life, spent two days in Pitts- 
burg during the past week, during 
which he made an inspection of the 
city and its suburbs as to the oppor- 


tunity presented for investments 
Speaking of his observation he said: 
“We already have over $16,000,000 
invested here now, $5,000,000 of which 
is in realty. What I have seen here 
yesterday and to-day has convinced 
me that the Equitable should spend 
more money here—as much as possi- 


ble. I came here to size up investment 
possibilities and found them even bet- 
ter than I had expected.” 


He said that the Pittsburg agency 
|}gave the Society the largest business 
of any office and that it was the in- 


tention to keep the Equitable well rep 
resented in the way of investments 
there. 





With Compound Interest. 

In our issue of last week we quoted 
from a letter of instructions to agents 
prepared by the Phoenix Mutual rela- 
tive to the Life Rate Endowment and 
Accelerative Endowment forms of the 


Penn Mutual, in which it was stated 
that dividends retained by the latter 
company were improved at four per 


cent. simple interest. 

We are advised by F. H. Garrigues, 
mathematician, that the dividends are 
improved at four per cent. compound 
interest, the explanation given being 
correct with this one exception. 


Federal Life Officials. 





President Hamilton, of the Federal 
Life of Chicago, announces that T. W 
Appleby, now secretary and actuary of 
the Central Life of Ottawa, II]., has 
been elected secretary and actuary of 
the Federal Life and will enter upon 
his new duties July 1st. W. E. Brim- 
stin, who has been acting as secretary 
of the Federal since R. M. Wilbur re- 
| signed his position, has been elected 
assistant secretary and assistant actu- 
j}ary of the company. 

——— 
| Los Angeles Delegates. 





The delegates selected to represent 
the Los Angeles Association of Life 
Underwriters at the annual convention 
to be held in Detroit are: George A. 
Rathbun, Equitable; W. B. Stirdivant, 
Phoenix Mutual; Chas. S. Montgomery, 
National of Vt.; J. N. Russel, Jr., Paci- 
fic Mutual; T. P. Smith, Aetna Life. 
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OUTLINES PROPOSED LAWS 


FRATERNALS. 





FOR GOVERNING 





Conference Committee of Commission- 
ers Agree Upon Basis for 
Intended Legislation. 





As a resuit of the recent conference 
in New York between the comutittee of 
the National Convention of Insurance 
Commissioners charged with the re- 
sponsibility of drafting suitable laws for 
the regulation of fraternal associations, 
and prominent officers of these societies, 
the following were agreed upon as a 
basis for such measures: 

1. That annual valuations and pub- 
licity shall be made not as a test of 
solvency, but to show condition to mem- 
bers of societies, the valuation to begin 
January 1, 1912. 

2. Valuation as of January 1, 1918, 
properly certified shall be submitted to 
the home insurance department of the 
various orders and triennially there- 
after. If the valuation shows a de- 
ficiency the society must reduce the de- 
ficiency at least 5 per cent. during each 
triennial period. Failure to reduce the 
deficiency will permit the insurance de- 
partment to take steps to correct condi- 
tions or to wind up the business of 
the society. 

3. The national fr ‘ernal congress 
tables of mortality shall be the standard 
for valuation of any higher standard 
upon which the societies have calculated 
their rates of contribution. 

4. After the passage of the bill no 
new society shall be incorporated or 
admitted which does not provide for 
stated periodical contributions sufficient 
to provide for meetings the obligations 
contracted when valued upon the basis 
of the national fraternal congress tables 
of mortality, or any ‘higher standard, 
with an interest assumption not more 
than 4 per cent. annually. 

The first provision will afford a meas- 
ure of publicity as to financial condi- 
tion, and extent of liability which has 
heretofore been unobtainable, while the 
requirements of paragraph two will 
compell the collection of adequate rates, 
although it will be noticed that some 
seven and one half years are allowed 
in which to bring about the latter con- 
dition. 

Nebraska Acts Alone. 

In the meantime Auditor Barton, who 
has charge of the Nebraska Insurance 
Department, according to the Under- 
writers’ Report, has decided that any 
“new fraternal insurance organization 
desiring to begin business in the State 
of Nebraska, either foreign or resident, 
must first satisfy Auditor Barton that 
its rates are so high that they will not 
need to be increased in the years to 
come as the members of the order grow 
older. He has come to this decision 
from the fact that several new orders 
have begun business in the State with 
rates so low that the order has been 
able to get many unthinking members 
because of the cheapness, with the after 
result that rates had to be so materially 
increased that the early members were 
forced to drop out at an age when 
practically disbarred from gaining in- 
surance elsewhere. He is determined 
that there shall be no repetition of such 
unfortunate happenings.” 

No Hostility To Fraternals. 

In speaking of the propcsed legisla- 
tion, Reau E. Folk, chairman of the 
above named committee, said: 

“There is no feeling of hostility 
toward the fraternal beneficiary so- 
cieties on the part of the insurance com- 
missioners. We want it understood that 
whatever is done will be intended to 
work to the best interests of the frater- 
nal system as a whole. 

“It is an elementary proposition that 
any insurance organization, whether fra- 
ternal or otherwise, in order to carry 
out its contracts must collect a sufficient 
amount in premiums or assessments 
from its members to enable it so to do. 
The institution of the individual, con- 
tinually borrowing against the future 
to meet present pressing demands, is 





but storing up trouble against a final 
day of accounting. Those societies which 
have recognized the situation and have 
undertaken to meet it by voluntary re- 
adjustment have encountered difficulties 
which would not have befallen them if 
such readjustments had been compelled 
by law. These difficulties arose chiefly 
from the fact that their membership 
has been raided by other societies, 
which ‘have not been readjusted. 

“A number of societies, whose officers 
have expressed themselves as favoring 
a readjustment, have feared to do so on 
account of this very raiding by other 
societies. Such _ societies, therefore, 
would welcome legislation which would 
lay its compelling hand upon all alike. 
While, as I have stated, I believe it 
would be too violent a shock to the sys- 
tem to make legislation too radical, yet 
I believe it to be entirely practical that 
legislation should require that as to 
future members, contributions should 
be adjusted so that each member should 
bear a just proportion of the premium 
burden, calculations being based upon 
some recognized mortality table, or 
where the society is large enough and 
old enough to have its own experience 
table, to have its calculations based 
upon that. 

“I believe further that each year each 
beneficiary society should report to the 
State in which it does business a valua- 
tion of its certificates, the figures being 
deducted from its own experience table, 
or some recognized table.” 

Actuary’s View. 

George D. Eldridge, consulting actuary 
and former vice-president of the Mutual 
Reserve Life, has the following to say 
as to the proposed change: 

“One of the principal reasons why the 
bill will not find favor lies in the fact 
that it is due to go into effect Jan. 1, 
1912. The time is too short. The vari- 
ous fraternals must submit the needed 
changes to the membership of their re- 
spective orders, and to preserve their 
membership they must educate their 
certificate-holders as to the necessity 
for increasing rates so as to bring them 
up to the proper standard. 

“There is no question as to the need 
of a change, and there has been no 
question as to such need for the past 
25 years, but the State insurance de- 
partments, instead of facing the problem 
boldly and showing the fraternals the 
results of inadequate rates, have winked 
at it because of the political power be- 
hind the orders. As a result affairs 
have reached a crisis and now the com- 
missioners are striving to force a sudden 
and abrupt change in policy instead of 
giving the orders time to place them- 
selves on a proper basis. 

“The only law, in my opinion, which 
will be successful will set a proper 
standard, based upon the national fra- 
ternal congress tables, and then insist 
that the various orders grow into 
solvency.” 





New Jersey Agency Appointments. 





Connecticut Mutual.—Harry D. West, 
Cranford. Equitable—Laurence Cam- 
eron Hull, Detroit, Mich. John Han- 
cock—Henry Banta, Hillsdale; Jo- 
annes F. Kerzmann, Emerson; James 
H. Bound, '‘'renton; Peter J. Skillman, 
Abraham Gottlieb, Thomas B. Walker, 
Jersey City; Peter F. McManus, Eliza- 
beth; Charles W. Archer, Gustave 
Kirsch, Newark. Massachusetts Mu- 
tual—Gustav M. Agreen, Perth Amboy. 
Metropolitan.—Louis H. Ahlers, Union 
Hiil; Samuel J. Garfinkel, Jersey City; 
Arthur J. Matthison, Edward A. Pe- 
lowze, Edward C. Thomas, Robert H. H. 
Waters, Newark; Frank Zitani, Hobo- 
ken; Oliver C, Apgar, Frank Gilbert, 
Lambertville; Charles S. Cochran, 
Trenton; Frank W. Downes, Jr., Fran- 
cis M. Whitely, Plainfield; Emil Dan- 
nacher, Hackensack; Bernard Glass, 
Paterson; Herbert W. Halsey,Rahway; 
Max Lehman, Camden; Otto A. Lund, 
Red Bank; Michael Pointkusky, Pas- 
saic; Henry R. Simpson, Woodbury; 
Julius Schmidt, Elizabeth. New York.— 
Jomes C. Grismond, Leonia. Pacific 
Mutual.—John J. Downey, Paterson. 
Penn Mutual.—A. H. Gseller, Newark. 
United States—Robert V. O. Lewis, 
Jersey City. 


———= 





DID YOU EVER SELL A PRUDENTIAL POLICY— 
ONE OF THOSE NEW ONES? THEY’RE CERTAINLY 
BEAUTIES! EVERY MAN WHO BUYS ONE IS A 
“SATISFIED CUSTOMER!” 


Call me up and give me your prospect’s age, and I’ll have 
a sample policy down there 


IN FIFTEEN MINUTES! 


You're sure to like the goods—so’s your customer—you’|] 
like my commissions, too! My telephone is 3474 Cortland, 
and I’m right here on the job waiting for you and a chance 
to serve you! 


ROBERT J. MIX, Manager 


20 Vesey St., New York City 











WANTED! 
MANACER FOR INDIANA 


OPPORTUNITY FOR LIVE MAN 


To Secure an Exceptional Connection 





A Well Established, Clean Western Company with a Good Dividend 
Record, wants a State Manager for Indiana under direct Home Office 
contract. Address, ‘INDIANA MANAGER.” 

Care of THE EASTERN UNDERWRITER, 105 William St., N. Y. City 








TEXAS 


The Best Life Insurance Field in the Country 


es 
Southwestern Life Insurance Co. 
Home Office: DALLAS, TEXAS 
The Best Company for Policyholders and Agents 


Liberal Contracts Fair Treatment 
Established 1903 
ADMITTED ASSETS, DECEMBER 31, 1909, $1,029,452.00 








RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Assets $2,127,667.58 - - Liabilities $1,891,363.65 
Surplus to Policyholders $236,303.93 


For Territory, Address 











A MESSAGE FROM THE 


Minnesota Mutual Life Insurance Co. 


ORGANIZED 1880 


ST. PAUL, MINN. 
The advertisements in this journal show that all companies “‘ want agents.’”” In many 
cases the connection you desire, the position you can fill is notopento you. Assuming 


that one company can pay as much for business as another, it depends then whether this 
Company is willing, for reasons of its own, to pay you more for certain work it wants done, 
than will another company. We have no way of knowing that you contemplate a change, 
that you are not entirely satisfied. If you will give us the high sign, we will be pleased to 
show you what we have to offer. Men of large caliber wanted in Michigan, Illinois, 
Nebraska, Missouri and Pennsylvania. C. P. WILLIAMS, Agency Manager, St. Paul, 
Minnesota. 











Big MONEY looks good to YOU 





Big BUSINESS looks better to ME 





Crack-a-jack INSURANCE POLICIES look Best to the PUBLIC 





No happier COMBINATION ever existed. 
I have been the TOP-NOTOH personal producer in the 
United States for many years. 


Hook up with a man that can DO things, because he is 
the ONLY fellow that can HELP you do IT. 


For further particulars apply, 
HENRY W. GENNERICH 
Room 204, 176 Federal Street 
BOSTON, MASS. 
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FRATERNAL DECISIONS. 





Briefs of Recent Court Rulings Pre- 
pared By The Insurance Green 
Bag of Chicago. 





Breach of Warranty on Liquor Habit 
Not Proven—South Carolina Statutes 
Construed.—“The application made by 
the member April 18, 1900, provided 
that each and all of the answers were 
true and warranted to be true; that if 
any answers to the several questions 
were untrue, the certificate issued shall 
become null and void. 

“To the question, ‘Are your habits 
now, and have they always been sober 
and temperate?’ Answer was ‘Yes.’ 
‘Do you use beer, wine or spirits as @ 
beverage?’ Answer ‘No.’ After the 
death of insured the Order denied lia- 
bility on the ground that the answers to 
above questions were untrue and known 
by the applicant to be untrue. Clal- 
mant’s counsel contended that by rea- 
son of section 1825, Civil Code, C. 45, 
the Order could not defend by reason 
of said statute, the certificate having 
been in force for a space of more than 
two years. But the court held that the 
Order was a fraternal beneficiary asso- 
cjation and that the said statute did not 
apply to such concerns, but that section 
1830 C. 46 of the Civil Code was appli- 
cable, which is as follows: ‘Such asso- 
ciations shall be governed by this chap- 
ter, and shall be exempt from the pro- 
visions of the insurance laws of this 
State, and no law hereafter passed shall 
apply to them, unless they be expressly 
designated therein.’ The suit in the 
lower court resulted in a judgment for 
the beneficiary, which on appeal was 
affirmed by the Supreme Court of S. C. 
which analyzed the evidence of the 
proof offered by the Order that the 
member knowingly misrepresented his 
habits, and say in part: 

“One of the witnesses for the defend- 
ant testified that he had known Robert- 
son to drink occasionally * * * but 
very seldom. The other testified that he 
saw him in the year of 1904 three or 
four times under the influence of liquor 
on the streets, able to walk, but showing 
that he had been drinking. Phillips, a 
son-in-law, and a witness for the plain- 
tiff, testified that during the year before 
his death, he got on an occasional spree, 
which would last a day or two. This 
was the entire evidence on the subject. 
From it the jury would certainly have 
been warranted in the conclusion that 
the insured was intemperate. But proof 
of mere intemperance was not sufficient. 
To invalidate the policy it was necessary 
to show intemperance extending to im- 
pairment of health, and there was no 
proof whatever that Robertson’s health 
was impaired. In the absence of such 
proof, it was not reversible error for the 
Circuit judge to fail to instruct the jury 
that intemperance resulting in the im- 
pairment of health would invalidate the 
policy. The judgment of this court is 
that the judgment of the Circuit Court 
be affirmed.’ 

Robertson vs. Fraternal Union 67 
§.E. Rep. 247. 

Representative Form of Government 
Determines Character of Organization— 
Beneficiary no Relation or Dependent.— 
“A member of Lodge 2424 designated 
‘L. A. Missey, related to me as cousin, 
first degree’ beneficiary. The by-laws 
of the order provided ‘Every relief fund 
certificate issued to a member who shall 
have designated in his application as 
beneficiary, a person who is not entitled 
to take such benefit under relief fund 
law 4 shall be null and void, and all 





rights of such person named as benefi- 
ciary shall be forfeited.’ Upon the death 
of a member, the order denied liability, 
because beneficiary was no relation in 
any degree, nor was she dependent upon 
him for support. 

‘Beneficiary claimed that the order 
was an old line insurance company 
amenable to the general insurance laws 
of Mo., and liable as such and was not 
a fraternal beneficial association with a 
representative form of government, en- 
titled to limit beneficiaries to certain 
classes of persons. There was judg- 
ment for the Order in the lower court 
and affirmed on appeal by the St. Louis 
Court of Appeals, Mo., who say in part: 
‘The particular manner in which an or- 
ganization of this kind carries on de 
tails of its work and government is not 
under the scrutiny or subject to the 
criticism of the courts, as long as it ap- 
pears that the operations of the com- 
pany are carried on in good faith under 
the form of what we know in our State 
as benevolent societies. Nor does the 
fact that some members of the govern- 
ing body are appointed and not elected 
subject the body to the charge that its 
affairs are not conducted by a represen- 
tative body. The by-laws and constitu- 
tion of the order were in evidence be- 
fore the court; there was evidence 
showing how its business was carried 
on; among other evidence in the case 
was the certificate of authority to do 
business, granted to it by the Insurance 
Superintendent of this State, as a 
benevolent association or society, su 
that there was evidence on which the 
court was warranted in finding that the 
defendant was an organization carrying 
on business under the benevolent or 
mutual benefit plan, in which event it is 
not subject to the general insurance 
laws of this State.’” 


Mispey vs. Sup. Lodge Kts. & Ladies 
of Honor. 126 8.W. Rep. 569. 





MUST RE-INSTATE POLICY. 





Dividends Accumulated Under “Board 
Contract” Available for Pay- 
ment of Premiums. 





Boyle G. Boyle of Louisville, has won 
in the Kentucky Court of Appeals his 
case against the Citizens Life in which 
he sought to have re-indtated a policy 
which had been lapsed by the compa- 
ny. The company lapsed the policy for 
non-payment of premium, but Mr. 
Boyle contended that he never received 
a notice of the premium being due and 
that when he learned that it was due 
he tendered the money which the com- 
pany declined to accept. It appears 
that under his policy which was writ- 
ten on the board plan that certain divi- 
dends were due Mr. Boyle, and on this 
point the Court of Appeals says: 

“While it may be true that, in the ab- 
sence of any custgm or direction or no- 
tice the insurance company is under no 
obligations to credit upon the premium 
any funds which it may have in its 
hands belonging to the insured yet, 
where the circumstances are sufficient 
to show that the insured desired to con- 
tinue the policy and the compensation 
should be so applied the company will 
not be heard to say that it did not so 
apply it but elected to forfeit the 
policy.” 


H. M. Hughes, formerly manager of 
the Security Mutual Life at Pittsbuig, 
has been appointed superintendent of 
agents and will cover a portion of the 
South for the company. 











Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 


LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 


SURPLUS TO POLICYHOLDERS OVER $800,000 
GOOD AGENCY CONTRACTS TO RIGHT PARTIES 


For further information, address 


HODGE WILSON, Supt. of Ageats 





State Mutual Life Assurance Company 


OF WORCESTER, MASS. 


INCORPORATED 1844 
BURTON H. WRIGHT, President 
New Business Gains 


53% - Increase 1909 over 1908 - - - - 53% 
42% - Increase 4 Months 1910 over 1909 - 42% 


91% - Increase 4 Months 1910 over 1908 - 91% 


(Paid-for Basis) 


THERE’S A REASON 
EDGAR C. FOWLER, Superintendent of Agencies 








THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 
CHATTANOOGA, TENNESSEE 





Z. C. PATTEN, President 
E. B. CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres,—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 
In the Seventh Year of Conservative and Successful 
Development 











“OLD HICKORY” 














OST agents take a vacation during a part of 
the Summer months. The agents of the 
Philadelphia Life, having the advantage of a 
direct contract with the Company, can generally 
be placed in territory where they may enjoy a 
vacation and at the same time have the advantage 
of writing business and making money. 


Write PERRY to-day for contract. 















Any successful Life Insurance solicitor, having 
an unimpeachable record can secure good 


territory with a liberal contract by addressing 


Security Mutual Life Insurance Company 


BINGHAMTON, N. Y. 


_——EEEEEEE 


MAKING MONEY IN INSURANCE? 
WANT TO MAKE MORE MONEY? 
THEN WRITE US NOW! 
CAN USE PART OR ALL OF YOUR TIME 











Profit and Safety—‘‘Joined Together’”’ 





New York-Lackawanna Realty & Bond Co. 
202, 203, 204, 205, 225 and 226 Miller Building 
SCRANTON, PENNSYLVANIA 
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Advantages of Office Men Devoting Part Time To Soliciting 





By Robert G. Hogan, of Baltimore, General Agent Fidelity Mutual Life.* 





In the business affairs of life we can- 
not expect to derive many advantages 
without overcoming many trials and 
hardships and this is especially true in 
the life insurance field. 

At the last meeting of our Leader’s 
Club I was entertained and instructed 
one evening by hearing Mr. Talbot tell 
of his first experiences in the field as 
a solicitor; he told us how President 
Fouse had urged him to get out into 
the field work, about his anxiety con- 
cerning the measure of success or fail- 
ure which he would meet, about his dis- 
appointments and trials, but, above all, 
the joy he felt when he met with suc- 
cess. Had it not been for that experi- 
ence which was forced upon him by Mr. 
Fouse, he would probably never have 
attained to the position he now holds 
@s second vice-president of this com- 
pany. 

President Fouse visited the Balti- 
more office last Dec. and during our in- 
terview told of some of his trials and 
hardships in the days when he was a 
solicitor for life insurance. He met 
many obstacles in the way, the lions in 
his pathway looked fearful and strong, 
but he persevered and overcame the 
hardships which beset him; to-day he 
ranks high amongst the greatest insur- 
ance men this country, or any other 
country, has produced. Had he given 
up the fight for success we should 
never have had The Fidelity Mutual to 
work for, and, with the world, would 
have been deprived of the beneficent 
work which this splendid company has 
accomplished and will hereafter accom- 
plish. Had it not been for his earnest- 
ness of purpose, his strength to over- 
come trials and his great ability to plan 
and achieve large things, he would 
probably have passed through life with 
the great mass of men who never leave 
a ripple on its surface or do anything 
worthy of the applause of the multi- 
tude. 

Always remember that it takes 
strength and maintained earnestness of 
purpose to swim up stream, but any old 
thing can float with the tide. By 
spending part time in soliciting you 
will gain many important advantages. 
The humdrum and grind of your office 
work will be modified and relieved and 
you will grow stronger in body and 
mind, for “out-of-doors work” is the 
most healthful employment you can find. 

Seek Strangers First. 


You will enlarge your circle of ac- 
quaintances greatly, for you should not 
restrict your soliciting to your present 


list of friends and acquaintances—the 
man who does this will almost surely 
invite failure. Many men lose out at 
this point, for after making the round 
of their acquaintances and receiving 
soft words and pleasant promises, 
which are rarely ever kept, the agent 
reasons with himself about as follows: 
“If I cannot sell insurance to my 
friends, what chance will I have with 
strangers?” This appears to be logical 
reasoning, but I assure you it is false 
and misleading. Go to strangers first 
and urge them hard; you cannot urge 
your friends so earnestly as you can 
strangers: then, after you’ have made 
a success among. strangers, your 
friends will be glad to do business with 
you. 

By this method you will enlarge your 








*Outline of an address to Fidelity Mutual Life 
Office and Field Club at Philadelphia June7. 


circle of friends, for your policyholders 

will be your friends if you treat them 

honestly and serve them faithfully. 
Will Broaden Your Knowledge. 

By soliciting you will gain a personal 
knowledge of the practical affairs of 
business in many of its branches, for, 
in order to get the attention of those 
you wish to insure, you should be Able 
to talk intelligently about the businéss 
they are interested in. The man who 
talks insurance and only insurance all 
the time, soon becomes a bore, and 
never makes much headway in oir 
line. Being required to learn mitch 
about other lines of business you will 
gain a liberal education in the business 
affairs of the world, thereby lifting 
yourselves into a bigger afd broader 
vision of life, and your lives Will be no 
larger than your visions. The dull man 
is not made by nature, bit by the du- 
ties of a single, sedentary occupation. 

Learn Aft of Salesmanship. 

By part time soliciting you are given 
an opportunity to learn the art of sales- 
manship, Which will enable you to be- 
come more independent of your environ- 
ment and give you privileges which you 
can never attain to as office men only. 
The business world always has a place 
for a salesman. This is a positive fact 
in the life insurance business; producers 
are always in demand, for the supply is 
never equal to the demand, and the 
market is never overstocked with them. 
Should you learn to be a _ successful 
solicitor and desire to remove from the 
North to the South or from the East to 
the West, or should your physician di- 
rect you to move to some special place 
for your health or that of any member 
of your family, you can go without the 
slightest fear about your ability to earn 
a livelihood so long as. you are able 
to walk about and use your brains and 
tongue rightly. Wherever men do busi- 
ness and speak your language, life in- 
surance can be sold. The Fidelity 
wants men who can sell insurance no 
matter what part of the country you 
may wish to reside in. 

Increase Financial Income. 

By learning the art of salesmanship 
you will increase your financial income, 
you will be partially freed from the 
cares and humdrum of office work, you: 
health will be greatly benefited and 
your life prolonged. You will enlarge 
your knowledge of men and of the vari- 
ous lines of business and trade, and 
by your contact with the world you 
will gain a liberal education and an 
enlarged view of the affairs of life; you 
will broaden your activities and promote 
the interests of your clients and your 
company; you will have another goal 
set toward which you can aspire and 
work; you will have the whole United 
States spread out before you to select 
the field in which you wish to labor. 
But, best of all, you will be doing a 
work which St. James calls “Pure and 
undefiled religion’ by ‘‘Ministering to 
the fatherless and the widows in their 
affliction.” No one should think only 
of the benefits he or she may derive 
from their labor, for the best things we 
can get out of life will come from the 
knowledge that we are of service to 


others. “He that would be greatest 
among you let him be the servant 
of all.” 


A Glorious Work. 
Most men approve of life insurance 
and intend to buy it some time, but it 





section of United States. 


Address: “ACTUARY” 





ACTUARIAL OPENING 


We have an opening for a young actuary compe- 
tent to supervise Accounting Department at Home 
Office. Company located in best and most prosperous 
Letters confidential. 


care of The Eastern Underwriter 


105 William St., New York City 


requires the earnest and continued work 
of the agents to cause them to take the 
final action to secure it. How can we 
minister to the fatherless and widows 
unless we first force the fathers and 
husbands to allow their lives to be it- 
sured for the protection 6f their loved 
ones? The joy of knowing that you 
have had a part in this glorious work 
will be a great benefit to you. 
Encouraging Thrift. 
One more benefit I will call your at- 
tention to and then step. After all 


my years of experience I have concluded | 
that there is only “one thing better” | 


for a young man than the habit of 


putting aside out of his earnings a/| 
stated amount for a given purpose. The | 


regular habit of saving will make a 
young man a better son, a_ better 
husband, a better father, a better citizen 
and a better employe. In order to es- 


tablish this habit young men should buy | 
endowment insurance, for it is a com-| 
lead | 


pulsory savings bank, and will 
them to continue to save more than any- 
thing I know of. This habit once estab- 
lished will lead them to avoid tempta- 
tions and sins, 


them better men. 
accomplish by selling insurance and help 
to make the world better by making) 
men better. 





RECEIVES ITS CHARTER. | 
Standard Life Incorporated With $300,- | 
000 Capital—To Take Over 

$5,000,000 of Business. | 








A charter has been granted the 
Standard Life Insurance Company of 
America by the State of Pennsylvania, 
and active steps will be taken at once 
to secure a strong board of directors 
for the new company and to pay in the 
necessary capital stock of $300,000. 

The Company, when ready for busi- 
ness, will take over some $5,000,000 in- | 
surance of the Standard Mutual Life of | 
Pittsburg, and a premium income of 
over $160,000. It will also have an 
agency force that is paying for about 
$400,000 insurance monthly at the pres- 
ent time. 

Vice-President Wesley says. that 
everything is moving along nicely at 
the home office and the management | 
has every reason to feel encouraged at 
to the outlook for the future. 





Manager for Massachusetts Mutual. 





In announcing the appointment of T. 
R. Fell as manager of the Greater New | 
York agency of his Company, Vice- 
President Sargeant of the Massachu- | 
setts Mutual Life says: “Mr. Fell needs | 
no introduction to the insurance frater- | 
nity of New York. He has been in the | 
life insurance business since 1896, and | 
during the past three years has been 
connected with this company. We re- 
commend him to 
friends and members of the Massachu- | 
setts Mutual and to the insuring public | 
of New York.” 








To the Life Insurance Producer 


May was the Banner Month of the year, 
my Agency leading all of the other Agen- 
cies. Times were never better than they 
are now. We are operating in one of the 
best Insurance Fields in the Country. 
Money matters are easy, with one of the 
best crop prospects that we have had in 
many a year. I quote Government Re- 
port:—“‘ TEXAS makes banner showing 
of the SOUTH—Total Acreage 33,196,- 
000 against 32,292,000 Last Year—Condi- 
tion 82 against 81.1 Last Year - Big 
Financiers are pleased.’” Why remain in 
small unproductive when you can be as- 
signed to the greatest territory and repre- 
sent one of the best Companies doing 
business. If you are interested, write me 
at once. 
W. K. ELLIS, General Agent 
328-329 First National Bank Bldg. 


Houston, Texas 

















the formation of ex-| 
pensive and bad habits, and will make | 
This good you can| 


the confidence of | 








1860 50th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets....... cvnwere genet $23,626,018.63 
Liabilities (including Di- 
vidend Endowment 
eee 21,858,691.62 
Dividend Endowment 
Fund (Deferred 
Dividends)......... -- 2,119,044.00 
Net Surplus............ 1,767 ,327.11 
Insurance in Force... .. 92,532,583.00 


1910 


The 50th Annual Report shows a 
gain in the ameunt of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
eount. 











Look Here, Brokers! 
I have a COMMISSION 
PROPOSITION for your 
LIFE business that will 
INTEREST you. PHONE 
or CALL. 


SAMUEL MILCH, Harlem General Agent 
PENN MUTUAL LIFE INS. CO. 


215-217 West 125th St., N. Y. City 
Phone 2898 Morningside 





















MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT 


in desirable localities representing a 
sixty-year old institution, with modern 
liberal, law-conforming policies, and 
helpful Home office co-operation. 
Much good territory available. Many 
opportunities for advantageous posi- 
tions. Inquire NOW. 








UNION MUTUAL LIFE 
tNOURANCE COMPANY 


Address ALBERT E. AWDE, 
either Supt. 396 Congress St., Portland, Me. 
THORNTON CHASE, 
Supt., 405 Exch., Bldg., Los Angeles, Cal. 











HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


For agency contract address 


Second Vice-President 
Hartford, Conn, 
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HINTS TO BUSINESS SEEKERS 





How The following from the 

$30,000 Detroit Free Press (an 

Was Saved. example of the testimony 

of thousands, by the way) 

shows the great benefit of life insur- 

ance from the standpoint of protection 
and thrift: 

“Twenty years ago,” said a promi- 
nent business man yesterday, “three 
friends of mine and myself were talked 
by a capable agent into insuring our 
lives. Nothing specially remarkable 
about that, perhaps, but the fact that 
we all chanced to have been born the 
same year and that our premiums were 
consequently all alike made it rather in- 
teresting. Our being the same age led 
us, steered to some extent probably by 
the agent, to taking endowment poli- 
cies and each of us fir the same 
amount, 930,000. * * * Of course, 
there was some joking as to which of 
us would quit the whole thing first. 

“But the twenty years slipped along 
and are now over and the other evening 
there was a little dinner in which we 

lebrated the maturing and payment 
of our policies. Smith came from Chi- 
vago, where he had moved meanwhile, 
put there were only three of us present 
after all. One died in eight months’ 
time after insuring, and his $30,000 
went to his family with only a single 
1ual premium having been paid. 
An ong the things we gave thanks for 
was that our better luck in living had 
he!ped make good his untimely loss. 

‘We three who remained found that 
we hadn’t all lived up to our fine 
yriginal intention of not using the divi- 
dends ag they accrued, and I had to ad- 
mit that twice during the life of the 
policies I had been obliged to borrow 
money on them, and mighty handy col- 
jateral I found them, too. * * #* 

“We all agreed that the knowledge of 
the money being ahead of us, and that 
we were nearing it every year, had 
be a tonic and perhaps helped keep 
us from joining the dear fellow who 
had been taken away so early in the 


race. So there we were with $30,000 
and upward apiece, our families hav- 
ing been secured to the same extent 
had any or all of us died during the 
twenty years, and there was not a dis- 
senting voice among us at the state- 
ment that had we not been insured we 
should probably have used the amount 
of the premium money up in some other 
way and never have earned the fine re- 
turn or anything like it that our life 


insurance investment had brought.” 
7 . . 


Stick The Prudential Weekly 
to the Record quotes the follow- 
Point. ing from an article by 


Wilbur S. Tupper which 
appeared in our columns: 

“Above all things stick to your point. 
Do not wander, and do not raise too 
many issues. Objections may be made 
which you must meet. Watch your 
case closely and be ready to bring out 
as an especially strong argument in 
favor of tue proposition the very point 
that you see is likely to raise doubt in 
the applicant’s mind. Make him 
wonder why he ever thought of raising 
such an objection. Thus, you are never 
on the defensive. And now the result— 
the applicant wants the policy. That 
is an irresistible conclusion if you have 
done your work well. Now quote the 
price—always last. Have your applica- 
tion blank ready. Get it signed now. 
Don’t be afraid of forcing the issue. 
Don’t talk too long. Watch and study 
your man, and have the pen ready. 
The issue is here and now. Don’t let 
it be put off. Now, now is the time.” 

One cannot read that paragraph with- 
out appreciating the earnestness of the 
salesman in approaching the consum- 
mation of a desired achievement. His 
mind is concentrated on one thing. 
The issue is before him and now is the 
time. Few, if any men in the business 
can surpass Mr. Tupper in the art of 
getting the name on the dotted line, 
aud he has wrought in practice that 
which he outlines in his work of in- 
structions to agents. 





SURVIVORSHIP ANNUITIES. 





Two New Contracts Issued by the 
Travelers—Special Advantages 
Pointed Out. 





Recognizing an increased demand for 
annuities, the Travelers recently issued 
rates for two new contracts, termed 
Reversiona:y Life Annuity and Deferred 
Life Annuity respectively. The Company 
exp! ains the advantages of the contracts 
in » following: 

" @nemiaane Life Annuity. 

“This contract provides for the pay- 
ment of an income to the beneficiary 
during her life time, the first payment 
to be made if she survives the death 
of the insured. The annuity once paid 
continues until the death of the bene- 
ficiary. In event the beneficiary should 
not survive the insured, no payment 
will be made by the company. The 
rates are low inasmuch as they- provide 
for the one contingency oniy—namely, 
the payment of the income in event of 
the survival of the beneficiary. For this 
reason this contract will appeal to many 
where the insured at the smallest pos- 
sible out’ay desires to procur a monthly 
or annual income for his mother, his 
wife, or his daughter. 

“This contract provides for the pay- 
ment of the annuity under conditions 
above named and cannot be diverted by 


the beneficiary. After the death of the 
insured the payments are to be made 
only as provided in the contract. 

“No inheritance tax can be levied on 
such payments. 

“The income will not fluctuate and is 
payable at specified periods during the 
entire lifetime of the beneficiary. 

“There can be no possibility of loss 
throuzh unwise investments which is 
possible if the insurance were left pay- 
able to the beneficiary in one sum. 

“The payments cannot be defeated by 


legal contests, nor are they subject to | 


the expense of administration. 

“Nor are they subject to the claims 
of the insured’s creditors as might be 
the case of any property left by will. 

“It is evident from the above that this 
is a very satisfactory method of pro-| 
viding an absolute and specified income 
to the beneficiary after the insured’s | 
death. 

“Many men believe that they can bet- 
ter care for their investments than will | 
a life insurance company and hence they | 
are not especially interested in life or | 
endowment insurance. If they purchase 
insurance at all it is on the term plan. 
The Reversionary Annuity contract will 
especially appeal to such men for it pro- | 
vides only for protection and with no) 
return except an income to the bene-| 
ficiary in case she should survive the | 
insured. The cost is so low that many 














Mortality. 


Gross Assets January J, 1910 





The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. 
Low Rate of Prompt Payment of Claims, Econom 
Security of its Funds and Satisfactory Results for its Policy Holders. | 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Trioune Bldg. New York, N. Y. 


Exceptional record for 29 years for 
of Management, | 


$15,338,923.92 





such men will be willing to pay the! 
price for the protection offered. 

“Thus protected they are left to invest | 
their funds with a sense of security they | 
could not otherwise enjoy.” 


Deferred Life Annuities. 

“This contract provides for the pay-| 
ment of an annuity to the purchaser, | 
the first payment of the annuity to be 
made at the end of a specified number 
of years and is payable only in case 
the insured survives. The contract is 
designed to provide an income during 
the retiring years of life. It is paid for 
by comparatively small premiums dur- | 
ing the purchaser’s business activity. A | 
man of 30 can well afford to pay $26.30 | 
a year and receive in return $500 a year, 
first payment to be made at 70. It should | 
be noted that the company will make | 
no return in event of the death of the 
purchaser before age 70. This fact ac-| 
counts for the relatively small size of 
the premiums. It is insurance against 
old age and the wise man will desire 
to so protect himself. It is an admir- 
able contract for all professional and 
salaried men and women, professors, 
school teachers, etc., etc.—in fact any 
one who is able to put aside a little each 
year to provide for a certain income in 
later years. 

“Many corporations have considered 
the matter of providing pensions for 
their faithful employes. The Deferred 
Annuity contiact issued by this com- 
pany is the simplest method provided 
for such pensions. As a matter of fact 
these rates can be adjusted to meet 
a of almost any pension 
fund.” 





Actuary of Reliance Life. 

S. E. Allison, for the past few years 
in the actuarial department of the 
New York Life, has been appointed 
actuary of the Reliance Life of Pitts- 
burg and will take up his new duties | 
July 1. 

Mr. Allison was formerly in the actu 
arial department of the Canada Life 
and has had that thorough, general 
training characteristic of young Cana- 
dian actuaries. 


Will Sell Union National Furniture. 





In pursuance to an order granted by 
the Circuit Court of the United States 
for the Eastern district of Pennsylva- 
nia the receiver for the Union National 
Life of Philadelphia will sell at public | 
auction on Tuesday, June 28, the entire 
furnishings of the Union National, 4 
cluded in offices on the 5th and 11th 
floors of the Pennsylvania building; | 
the sale being subject to approval of | 
the court. | 








THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 





Assets Jan. 1, 1910..... $51,316,543.00 
Liabilities... ........... 47,060,672.15 
I aosxcus sxoncoas os 4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


oe H. STRAUSS, General Agent 
00 Fifth Avenue, New York 














We Want Optimistic 
“|zzers.” 


Our Commission Contract with 
GUARANTEED MONTHLY SA- 
LARY insures a Life Income. 


Our guaranteed Premium Re- 
duction Coupon Policies are “HOT 
SELLERS,” and it is up to you 
to WRITE TO-DAY for choice 
Territory, if you want to get in 
on the “GROUND FLOOR.” We 
are now operating in Missouri, 


Illinois, Kansas, West Virginia, 
Arkansas, Georgia, Florida, Ala- 
bama, Mississippi, Texas, Okla- 
homa, Tennessee, Kentucky, 
Idaho, Utah and Colorado 


International Life 


Insurance Company 
Saint Louis, U. S. A. 








NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 
THE READING FINANCE AND SECURITIES COMPANY, INC., Fiscal Agents 
Suite 300-303 Colonial Trust Bidg., Reading, Penna. 
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WE HANDLE ALL LINES 


| 
| NEW YORK 
} 
| PHONE 554 RECTOR 


| FIRE 


THE PERRY SOLICITORS CO. 


INCORPORATED 


| GENERAL INSURANCE ACCENTS 
| A Live Office—Managed by 


Experienced Insurance Men 
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[SuRETY 
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$45,000,000 OF PAID BUSINESS. 





Good Record of T. Howard Lewis as 
Agency Manager of The 
Mutual Life. 


T. Howard Lewis, manager for east- 
ern Massachusetts of the Mutual Life, 


| 


completes, on July 1, twenty-five years | 


of continuous service with that Compa- 


ny. Starting in the home office as an | 


office boy on July 1, 1885, at the age) 


of fifteen years, his entire business life 
has been spent in the service of the 
Mutual Life. 


After an experience of eight years in| 
various departments of the home office, | 
he was advanced on January 1, 1893, the | 


semi-centennial year of the company, to 
the position of general agent for Dela- 
ware, eastern Maryland and Virginia, 
with offices in Wilmington, Del. 


The organizing of a new agency is 
somewhat of a task, but what’ was ac- 
complished during a period of two years 
is best evidenced by a publication of 
the company which showed that during 
that time the new business of the Mu- 
tual had been increased more than ten 
times as much as it was the year prevl- 
ous to the establishment of the agency, 
the Company securing ninety-eight 
per cent. of the new business in that 
State. 

The success of Mr. Lewis in placing 
the Mutual Life in such a strong posi- 
tion during that short time resulted in 
his promotion to a larger agency, east- 
ern New York, with office at Albany, 
where he assumed charge January 1, 
1895. During the next thirteen and a 
half years a strong agency organization 
was developed, which resulted in over 
thirty-three million dollars of new busi- 
ness being placed on the books in 
eighteen counties. On July 1, 1908, he 
was again promoted to one of the com- 
pany’s most important agencies, eastern 
Massachusetts, with offices in Boston, 
where his efforts have met with the 
same success aS in previous years. 

As manager the agencies under his 
direction have placed on the books of 
the company over forty-five million dol- 
lars of paid business. 


Penn Mutual Agency Association. 





The 27th annual meeting of the Penn 
Mutual Agency Association will be held 
at the Hotel Seneca, Rochester, Tues- 
day, Wednesday and Thursday of next 
week. 





We have received the emblem of the 
National Life of U. S. A., mounted as a 
scarf-pin, which we understand is being 
distributed among the agents of the 
company. The design is an attractive 
one, 


Agent Cannot Waive Policy Terms. 


That a local agent cannot waive any 
condition of a fire insurance policy is 
emphasized in the decision in the case 
of Penman vs. the St. Paul Fire & 
Marine Insurance Company, which is 
reported as below by the “Insurance 
Green Bag” of Chicago: 

An explosion preceded or was coincident 
with a fire, destroying a building consisting 
of seven miners’ dwellings. The agent made 
an arbitrary rate on account of the char- 
acter of the risk, and same was approved 
by the company’s special. The policy con- 
tained the usual prohibition of keeping or 
using on the premises named, certain ex- 
plosives “exceeding 25 Ibs. in quantity, 
naptha, nitroglycerin, or other explosives,” 
and the provision against walvers oF 
change in policy terms, except in writing 
attached, etc. 

The agent was allowed to testify that he 
knew the local custom of miners of keeping 
explosives in their dwellings; that having 
ench risk in mind he made an increased 
tate, though without the knowledge or re- 
quest of insured. The lower court gave 
judgment for insured, which the Circuit 
Court of Appeals reversed. The United 
States Supreme Court affirmed this finding 
and say in part: 

“The Court of Appeals decided, as we 
have seen, that, under the terms of the 
policy, blasting powder could not be ‘kept, 
used or allowed’ on the insured property, 
and that such prohibition was not waived 
by the knowledge and acts of the company’s 
agent. We concur in this, and think the 





methods of men of large means. 
their methods of doing business. 
to refresh your memory, the pamphlet 


Approaching Large Prospects 
Many small agents do not sufficiently familiarize themselves with the affairs and 


It is difficult for them to think in their terms, to understand 
BEFORE YOU APPROACH A LARGE PROSPECT, read over 


“DO RICH MEN NEED LIFE INSURANCE ?”—ppwarp A. Woops 


The pamphlet referred to, by Mr. Woods, who is one of the largest writers of large policies 
is published by The Eastern Underwriter, and may be obtained at the following prices: 
EBD. 60 . cevccccoes $10.00 Gs 6ks ccncncciess $1.50 ee $.30 


Address THE EASTERN UNDERWRITER 


105 William Street, New York City 











for $200,000 during 1910. 


If this has be 


His Adwertisement Paid 


Under date of February 4, 1910, a patron voluntarily writes us as follows: 


“It may interest youto know that through a series of advertisements in The 
Eastern Underwriter, I secured one agent who produced $471,000 of paid business 
during 1909; another who produced $127,000 during 1909 aud who I am sure will pay 


©The ~:ce 1 bought from you produced the in-urance I desired” 


t his experience, why not yours? 
THE EasTegn UNDERWAIIER, 105 William St., New York City 


Rates furnished on request. 














THE TEXAS EXPERIMENT 


J. T. TREZEVANT ON SITUATION. 
Presents Facts and Elucidates There- 
upon for the Benefit of the 
Misinformed. 


So much misinformation has been 
circulated throughout Texas concerning 
the rate-making law of that Siaie, that 
Col. J. T. Trezevant, of the widely-known 
Dallas general agency firm of Trezevant 
and Cochran, wrote a three column arti- 
cle to the “Morning News” of his home 
city recently, dealing with the situa- 
tion, and incidentally paying his com- 
pliments to the demagogues who have 
been berating the insurance companies. 

From official records Col. Trezevant 
learns that: 

“The premiums received and the 
losses paid by the fire insurance com- 
panies doing business in Texas for the 
year 1909, taken from the records at 
Austin: 

Premiums received $9,210,740 32 
Losses incurred 7,160,146.36 

“The loss ratio being 77.7 per cent. 
The expense of conducting the business 
averages 35 per cent. This year the 
enormous expense incident to the work 
required by the State Fire Rating 
Board adds 11% per cent. to the ordi- 
nary cost, making the expense 36% per 
cent. The expense therefore for the 
year amounts to $3,361,920. Total of 
‘osses and expenses, $10,522,000; net 
loss to the companies, $1,312,000. If 
there has been any swindling or rob- 
bery the facts indicate that the com- 
panies are not the guilty parties.” 

Trust An Impossibility. 

From the very nature of the fire in- 

surance business Col. Trezevant asserts 


reasoning by which it was supported is con- 
elusive.” 

Speaking of the rule of interpretation, the 
Court say further that ‘it should be applied 
more liberally to contracts of insurance than 
to contracts of other kinds, yet we think 
it would be giving it too much force to yield 
to the contention of petitioner. Blasting 
powder is an explosive. and one of power; 
it is, therefore, capable of producing the 
result that the provision of the policy was 
intended to guard against. We are given 
no tests, as the Court of Appeals said, and 
we certainly may not assume them, of a 
comparison of it with the explosives which 
are enumerated, except dynamite and gun- 
powder. The law of Pennsylvania, as we 
have seen, has given it character and has 
guarded against its destructive force. 

“We think also that the policy furnishes 
the only way by which its terms can be 
waived. It provides against modifications by 
the usage of custom of trade or manufac- 
ture. It guards against any acts of waiver 
of its conditions or a change of them by 
agents. It provides that such waiver or 
change ‘shall be written upon or attached’ 
to the policy. The company could have used 
no words which would have been more ex- 
plicit. There is no ambiguity about them. 
Parol testimony was not needed nor admis- 
sible to interpret them. They constituted 
the contract between the company and the 
insured. No agent had power to change or 
modify that contract, except in the manner 
provided.” 


‘hat the creation of an underwriting 
trust is a virtual impossibility and de- 
clares that aside from the “board” 
compan.es an even greater number op- 
erate as free lances, though being 
prompt to withdraw from a territory 
when conditions become unprofitable. | 

He points out the hazardous nature |} 
of the fire insurance business, explains 
in detail the operation of the generally 
misunderstood co-insurance clause, sets 
forth the need for secur.ng adequaie 
premiums, and then reviews the history 
of fire underwriting in the Lone Star 
State. After reciting the chaotic condi- 
tions that obtained in the five years 


rrior to the adoption of the present 
law, he declares that the State rate- 
making statute has wrought a sudden 
and marked change in attitude of 
municipalities toward prevention 
measures. 

Thus, “for the fi st time in the history 
of the insurance business in Texas we 
tind Mayors of cities, Boards of Trade 
and individuais writing to the State 
Fire Rating Board for information as 
to just what is necessary to be done by 
each municipal government in order to 
reduce the basis or key rate, the reduc- 
tion in local specific rates following 
pari passu with a reduction of the key 
rate. Each city having been measured 
by the same schedule, weighed in the 
same scales, knows exactly where its 
deficiencies are now that the State law 
requires a rigid enforcement of charges 
for these deficiencies, and that an im- 
provement in conditions makes “money 
in the bank. 


“Mayors and Commissioners are busy- 
ing themselves in preparation of build- 
ing codes (I hope with a view to their 


the 


fire 


enforcement), considering the appoint- | 


ment of Fire Marshals to ferret out and 
prosecute suspicious characters, pass- 
ing laws regulating the storage of gaso- 
line and all lighting and heating de- 
vices, extending the fire limits of the 
city, ete.” 
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Reading Mutual Uses Occasion of Open- 
ing of New Offices For Agency 
Gathering. 





On Tuesday last the Reading Mutual 
Life, of Reading, Pa., opened its new 
offices and celebrated the occasion by 
tendering a reception to its field super- 
‘atendents. Among those _ present 
were: 

M. J. McDonald, Philadelphia No. 2; 
B. I. Bowen, Philadelphia No. 1; A. 7: 
Kittgers, Norristown; J. D. Goodman, 
rancaster; L. D. Rothensies, York; M. 
j. Dunn, Gaston; C. W. Leh, Allen- 
town; W. F. Burke, Scranton; J. S. 
Oyster, Hazelton; R. F. Reeve, Wilkes- 
Barre; H. C. Hillpot, Williamsport; J. 
Howarth, Reading: J. W. Downer, 
Pottsville; C. A. Langraph (assistant) 
Lebanon; UC. A. Dougherty, Wilmington, 
Del.; G. W. Hoffman, executive special; 
H L. Reber, Agency Supervisor. 

At a meeting held in connection with 
the reception, D. W. Rothensies spoke 
in an interesting manner on the present 
status of the company, the business 
transacted and the outlook for the fu- 
ture, 

The new Ordinary insurance for the 
frst five months of 1910 amounted to 
$299,250, covering 263 policies as fol- 
‘ows: 

Policies Amt. 


ee 9s METRO CCT 54 $51,000 
SOMGOET occccdseercesebiad 46 49,750 
EE oc ickseseerrhedemee 60 75,500 
Pl .0cchew ai tlaesdewes 59 68,000 
PE -: ck sqr ane ehebeeamne 44 55,000 

OS  .6c:icicdicnetaeed 263 $299,250 


The premiums on this business ag- 
gregated $12,254.25, of which over fifty 
ner cent. was on an annual basis. 

The Industrial business during the 
first five months aggregated 3,947 poli- 
cies for a total insurance of $1,091,780. 
The monthly premiums totalled $3,279.- 
58 and premiums on an annual basis 
$59,323.76. 

F, G. Anderson, general manager, dis- 
eussed “Collections —- Arrears — Ordi- 
nary.” 

F. G. Harvey, manager of agencies, 
gave an instructive talk on “How to 
Secure Agents.” 

The meeting, which was an enjoyable 
affair, closed with a banquet at the Im- 
perial Cafe. 








Canvassing for Revivals. 





Many agents do not fully realize the ad- 
vantages to be gained by the persistent 
cinvass lapsed policyholders for revivals. 
No ma how good is his record, an agent 
may add materially to his increase figures 
by following up and keeping in close touch 
with all fpsed cases. The subject is an 
Important one. Let us see why a policy is 
in a condition where it is necessary to can- 
vass for its revival. There are three chief 
causes for the cancellation of a policy: First, 
the natural one—death or maturity, where 
there is no chance for revival. Second, 
financial inability to pay premiums; this 
class of policyholders, I am convinced, re- 
ceive close attention from our field repre- 
sentatives, as a rule, and a large percentage 
of such business is sooner or later replaced 
on the company’s books. Third, loss of in- 
terest; it is in this class we find the great- 
est possibilities for increase from revivals. 
The policy was originally issued because the 
insured appreciated the need of the protec- 
Uon offered and wanted his family to have 
the benefit of such protection. This desire 
must be re-created, and on a_e stronger 
foundation than before, by tactful and per- 
sistent canvassing. 

Many lapsed cases are classified by the 
*gent under above cause No. 2, which In 
leality belong to No. 3; therefore, both the 
second and third classes of insured referred 
to should be called upon with frequency and 
every opportunity used to make the policy- 
holders realize anew the value of life in- 
surance. Make it plain that they alone are 
Tesponsible for the contract becoming void. 
Take the policy in your hand, refer to the 
amount of Insurance it calls for, show that 
in its present condition it becomes worth- 
less, whereas, by paying up the arrears and 
reviving the oeher, the latter is again, in 
the event of death, a negotiable paper, as 
as a government bond. After this 





argument, put the question direct to your 
prospect as to what he believes to be the 
right action in the matter. Strong pressure 
was probably brought to save the business 
from original cancellation, and similar argu- 
ments can often be used with greater effect 
in the canvass for the revival. 

The great point is systematically and 
tactfully to follow up the lapse cases, and 
seoner or later the former policyholder may 
be found in a receptive mood and ready to 
sign the revival application. 

The following incident, recently brought 
to the writer’s attention, forcibly illustrates 
the importance of keeping in touch with 
lapsed policyholders. Forty cents of practi- 
cally new business was lapsed—cause given 
“don’t want.”” It had been excellent pay, 
and every effort was made by the assistant 
and agent to prevent the cancellation. Eight 
weeks later another agent in the same as- 
sistancy on a straight-canvass secnred re- 
vival applications for the policies with all 
the arrears collected. It was learned, upon 
making inquiry, that the death of a child 
in the family of a relative had brought 
home to the mother the value of life in- 
surance protection, and she took advantage 
of the first opportunity to have the policies 
reinstated. 

I believe there is a time when at least 
ninety per cent. of the people holding lapsed 
policies either want them reinstated or can 
he easily Induced to apply for revivals. It 
is only necessary that the agent he “on 
che job’ within the limits of that time to 
secure the business.—J. 8. Kendall, in the 
Prudential Record. 


IN ADJUSTING CLAIMS, 

A most important consideration in 
the adjustment of claims is the ques- 
tion of age, and the assistants, agency 
organizers or superintendents who as- 
sist in the completion of claim papers 
should always make careful inquiries 
as to the correct date of birth and, if, 
possible, examine personally the family 
record, particularly in cases where the 
insured is foreign born, says the Pru- 
dential Weekly Record. It is well to 
question members of the family other 
than the beneficiary. This will often- 
times save unnecessary delay in the 
adjustment of claims. 

Under ordinary policies, when the 
premiums are not paid in advance at 
the beginning of the policy year, any 
instalments outstanding at the time of 
death necessary to complete the cur- 
rent year are deducted from the 
amount of the policy and the adjuster 
should always explain this to the bene- 
ficiary and point out the provisions of 
the policy regarding the payment of 
premiums. In case of policies which 
are running under term extension, no 
deduction of premium is made provid- 
ed the death of the insured takes place 
after one year from the date of term 
extension. If the death occurs within 
the first year, then all premiums that 
would have been due had the policy 
been kept in force are deducted. 





Hadley on Western Trip. 





Chief Examiner Hadley, of the New 
York Insurance Department, started on 
a Western trip on Saturday. His ob- 
jective point is San Francisco, where he 
will examine the Pacific Coast head of- 
fice of the Metropolitan Life, supple- 
menting the examination of the home 
office in New York. While on the Coast, 
Mr. Hadley will also look in on some of 
the foreign fire offices of companies hav- 
ing deposits in this State. 





The Life Insurance Company of Vir- 
ginia is certainly making rapid pro- 
gress. During the month of May 
13,000 individuals received “their first 
lesson in life insurance” from that 
Company. 





Another For Texas. 





George J. McManus, of San Antonio; 
John Marshall, of Whitesboro; Sterling 
P. Strong, of Dallas, and seveal busi- 
ness men of Sherman, Texas, are organ- 
izing the National Insurance Company 
which will have its domicile in the 
last-named city. It is proposed to 
have a capital of $100,000 and a like 
amount of surplus. 








The 
Metropolitan Life 
l[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


te" ~~ Of the People 
The Company By the People 
= : -For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 
6,535 per day in Number of Policies 
placed and paid for. 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rv- 
serve. 


$132,172.72 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company: 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company: 
Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 





Assets December 31, 1909.... .... $5,372,691.00 
Liabilities December 31, 1909... nane 4,312,405.32 
Insurance in Force December 31, 1909... . 2.2.2... .ceeencccccccccsccsccces 68,387 613.00 
Total Payments to Policyholders since Organization...... 9,820,412,.49 











INDUSTRIAL INSURANCE 








OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. POLAMAN EVANS, President Head Office, TORONTO 





Offiees in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most l’beral Industrial Policy 











WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 
materially in securing business. 


DISTRICT MANACERS WANTED 


Send for our Guaranteed Dividend Coupon Policy and 
our terms to agr nts. 


READING MUTUAL LIFE INS. CO. 


COLONIAL TRUST ELDG. READING, PA. 








Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organising) 
W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 
Perfeet Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Claes Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 
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CELEBRATION AND SLAUGHTER. 





Will the celebration of Independence 
Day for the year 1910 vary from that 
of 1909 and preceding years? Through- 
out this glorious land of ours, a cry 
has gone up for a “Sane Fourth.” For 
many years the effect of the celebra- 
tion in lives lost and bodies maimed, 
fully justifies the term “annual slaugh- 
ter.” Instead of the Fourth of July 
being a day of joy it has become one 
of sadness to many homes. This 
should not be, and authorities are very 
properly placing a restriction on the 
sale and use of explosives. 





FARM LOAN INVESTMENTS. 
In the Underwriters Report of San 
Francisco we find the following inter- 


esting comment relative to a tendency 
on the part of life insurance companies 
to decrease investments in western 
farm loans: 


“There has been considerable discus- 
sion over the announcement that the 
large life insurance companies were 
loaning money less freely on western 
farm mortgages and that several com- 


panies had retired almost entirely 
from this field. Some in the West 
thought that this was due to the Arm- 


strong or other legislation operating 
against western securities, but the con- 
trary is the fact, as the Armstrong law 
compels the New York companies to 
dispose of their stocks within a certain 
It is explained that most of the 
companies have taken on about as 
large a proportion of farm mortgages 
to their total assets as they regard as 
wise, believing that under present con- 
ditions they can buy bonds later on at 
more advantageous rates, and are dis 
posed to check the speculation in 
western farm land which has been 
going on for some time.” 


time. 


Several of the large companies, in 
deference to what is considered a pop- 
ular demand, and in order to forestall 
adverse legislation in the matter of 
local investments, are making an effort 
to reinvest the funds obtained, where 


it is practical to do so, in the localities 
from which they are derived. 

One of the most popular avenues 
availed of is that of bond and mort- 
gage investments on improved real es- 
tate. Several companies are extending 
their operations in this particular. The 
net interest returns are very satisfac- 
tory, averaging well over five per cent., 
while the security, where proper selec- 
tion is made, is unquestioned. 

One of the leading life insurance 
companies recently made a canvass of 
the various institutions as to their ex- 
perience in investments in bonds and 
mortgages on real estate, and the in- 
formation was such as to prompt the 
creation of a special department to 
handle this class of investments. 





A PECULIAR VICTORY. 





The victory claimed by one C. H. 
Dresser, chairman of a certificate hold- 


er’s committee, which has pestered the 
Hartford Life in an attempt to enforce 
a distribution of the Safety Fund held 
by the Company, is a hollow one, to 
say the least. The decision in the case 
was to the effect that the fund should 
be distributed when the outstanding 
insurance is reduced to the amount of 
the Safety Fund. A very conservative 
estimate as to the time when, under 
the natural course of events, this con- 
dition will prevail, places the year as 
1940, or 30 years hence; while others 
extend the period to at least 1945. 

The Company can well afford to 
rest its case, as the decision cannot 
be termed final in any sense of the 
word. For instance, what is to prevent 
a stockholder from entering suit some 
15, 20 or 25 years hence, under the 
contention that the ruling as to com- 
pulsory distribution works an injustice 
on the stockholders and perchance se- 
cure a verdict quite the opposite to 
that obtained by the Dresser commit- 
tee. 

Again, let us assume the verdict 
stands, it is not believed that any one 
active in the case here referred to will 
live to see the day when conditions 
stipulated in the decision will be ful- 
filled. Where then, is the glory? 





THE NEW MOVEMENT. 





Ninety-two company signatures to 
the new agreement aimed to reduce 
the expense of conducting the fire in- 
surance business in the East, having 
already been secured, with others prom- 
ised, practically guarantees the suc- 
cessful launching of the new organiza- 
tion, which is to supplant the Eastern 
Union. 

The agreement represents a series of 
concessions made by individual compa- 
ny interests for the general good, and 
we firmly believe that the prosperity of 
The Fire Underwriters Association 
will make for the best interests of the 
companies, their agents and the insur- 
ing public. 

The latter will gain through a reduc- 
tion of rates, for it is planned by the 
promoters of the movement to share 
the saving in expenses with their poli- 
cyholders by lowering existing tariffs. 
To prevent demoralization and insure 
stability in the field of fire underwrit- 
ing let all interested in such a cause, 
help on the new movement. 


HIGH IDEALS IN FIRE INSURANCE * 





By H. E. Paine. 





I have been very much interested in 
the proceedings of this meeting to-day. 
I have been a very quiet listener. To 
me the later part of the proceed- 
ings were most interesting. At the 
beginning of the reading of the 
resolutions and after taking up the 
work of the convention it was techni- 
cal, and the gist of it was very largely 
in one direction, and that was to the 
better regulation of the business of 
fire insurance underwriting, and I think 
that the results, if they can be carried 
out, will be in the right direction, and 
the last remarks of the president here, 
and some things that were said lately 
impressed me along the thought that 
perhaps if I had talked to you last 
night I would have presented some of 
them to you. But perhaps I might tell 
a story with regard to an old darky, 
and my speech last night would be very 
nicely covered by the story:—There 
was an old darky taken very sick and 
he sent for the Dr. and he thought he 
was zoing to die sure, and then he 
sent for the preacher; well, the preach- 
er heard that he was sick and came 
round after a few days as soon as he 
could zget there, to see how he was. 
“Oh, Brother Jones, I am better, I am 
all right now.” “I am glad to hear it.” 
“T sent for Dr. Smith and he just got 
me well.” “How is that, what did he do 
for you?” “I just sent for him and he 
did not come.” 

Worth Striving For. 

Now, gentlemen, if this Association 
does not do anything else except to 
raise the ideals of the fire insurance 
business, it will accomplish a great 
purpose. I believe in high ideals; I be- 
lieve that every man should elevate 
the tone and character of his business, 
and if he is unable to do it, and place 
it along side of any other business, is 
it not the ideal to which every Ameri- 
can should aspire? Now we know and 
we must confess in our hearts as intel- 
ligent men, that the standard of fire 
insurance agents is not what it ought 
to be. Why is it that the banker places 
men upon a pedestal where the whole 
business world looks at him and gives 
him credit, as the beau-ideal, perhaps, 
of a business man? Why is it that our 
merchants, and other business men 
stand up before the world as examples 
of the high ideal of business, while we 
are looked down upon? Why is it that 
when you are traveling, if any one 
asks you what your business is, you 
squirm around and are afraid to answer 
that you are an insurance agent? I 
travelled all over the Pacific Coast for 
six months, and when they asked me 
what my business was I told them I 
did not know. Gentlemen, we cannot 
bring our business up to what ft ought 
to be until we strike high. 

You go to New York, and you go to 
Wall Street, Maiden Lane and Broad- 
way, and there is a bank, and there is 
an insurance company, and there is a 
bank and there is an insurance com- 
pany again. The company itself stands 
high. The insurance companies rank 
with the very best in the world; I do 
not care where you go, they stand high, 
and when a man goes into one of these 
concerns, he has entered into the very 
inner circles of finance. Yet it is the 
companies themselves who have let 
the standard down, and they have pull- 
ed us down until they have placed us 
on a level with the man who would not 
be able to get anything but a job as 
janitor in a stable. 

Should Control the Best There Is. 

I believe in high ideals in business. 
I believe in a man making his business 
such that he need not be ashamed to 
say what he is and can be proud of it. 
You can do it by working along one 


*Address delivered before the annual con- 
vention of the Pennsylvania Association of 
Local Fire Insuranve Agents at Scranton on 
June 14th. 


line. We say we have something to 
sell and we have the customers and we 
are going to sell something according 
to our own ideas; on the other hand 
the companies say that they carry the 
risk and are going to run it as they 
piease. It is a recognized fact that 
the insurance agent is a factor in the 
business, and his being a factor in the 
business should place himself on a high 
business standing in his community, 
He should be able to control the very 
best there is, and he should not haye 
to go running around picking up a lit. 
tle risk here and there. 

There comes a time in the history 
of every man’s business career, and |] 
am talking from a knowledge of these 
white hairs, when a clean, good, high 
toned ‘business standing is goinz to 
come to his relief. There comes a time 
in the history of many of our banking 
institutions, and in the history of our 
insuiance companies and concerns of 
that kind, when a clean record back of 
them enables them to go on to what is 
higher and better. As a result of the 
San Francisco fire one of our large com- 
panies was wiped out of existence, but 
they had a good clean record back of 
them; they had customers on their 
books that had been there for thirty 
years and had been dealt with honor- 
ably. Their biggest asset was not the 
seven or eight millions of dollars, but 
it was the men who had done busi- 
ness with them for the last thirty years. 
The best asset I have in my office to- 
day is the customers I have dealt with, 
and have dealt with honorably. The 
best asset you have is the men you have 
done business with. 

I am talking to the cream of the in- 
Surance men in this State. I am talk. 
ing to you who are stiiking high; I am 
talking to you who are aspirinz to 
something. The fellow who is pulling 
us down is not here. It is a true fact 
that a company will go out and appoint 
a janitress of a building, a woman who 
Sweeps and cleans out, and give her 
a commission. That is what pulls our 
business down. How are we going to 
regulate it, until we can fee] that we 
are just as much a factor in the insur- 
ance world as the man who sits in the 
insurance company’s office in Wall 
Street? It is for that reason we have 
got to strike high, and for that rea- 
son I want to congratulate you that 
you are working along that line, to 
elevate it, and only by concentrated ac- 
tion of the very best men in this State, 
and the men who are business men, 
can we do that. 

I am looking into the faces of men 
whom I know are zo0o0d business men. 
If you had gone into the railroad busi- 
ness, or banking, you would have suc- 
ceeded; you have got it in you, but we 
are dragged down by the people that 
the companies give their supplies to, 
who ‘have not one iota of the qualifi- 
cations that go to make a capable and 
intelligent, and efficient insurance man, 
so that we have got to raise our stand- 
ard. 

I have no use for the agent who has 
ro use for his company, nor have I any 
use for the agent who has no use for 
his customers. He must be fair and 
square. I want to be on friendly re 
lations with my customers, I want to 
give them the best there is, and by 
golly, I want them to pay me. When a 
man gives me a good line of insurance 
I want to give him a good contract. 
There is no reason in the world why 
a sensib'e, intelligent insurance agent 
should not have just as good stand- 
ing in his community as any merchant; 
no reason in the world, only the fact 
that we have been pulled down by the 
people that some of the companies are 
willing to give their supplies to, who 
become competitors of ours, and our 
standard is lowered until we are al- 
most ashamed to own that we are insur- 
ance agents. 
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FIRE INSURANCE DEPARTMENT | 








TENTATIVE AGREEMENT. 





(Continued from page 1.) 
of them in the association, or to with- 
draw from it wholly. In other words, 
they cannot represent both membership 
aud non-membership offices. 

Rates Must be Observed. 

It is expected that all membership 
companies will faithfully observe tariffs 
where rateamaking organizations are in 
operation, and that no deviation from 
correct practices will be tolerated, ei- 
ther on the part of agents or home 
office employes. 

Signatures Required. 

To make the agreement effective sig- 
axtures must be “had from companies 
representing at least seventy-five per 
cent, of the premiums in the territory. 

Separation. 

Separation will be enforced. Just 
how this will be done has not yet been 
determined upon. Lawyers are now 
d:afting a form, which it is desired and 
expected will be strictly legal. 

May Enter Special Associations. 

Such members of the new organiza- 
tion as are not now members of the 
Factory Insurance Association, Middle 
States or the New England Inspection 
Bureaus, and care to join, are privi- 
leged so to do. No new organization is 
to be formed from which any Associa- 
tion company desiring to join can be 
excluded. 

Will Arrange Reinsurances. 

A feature of the agreement that will 
warmly commend it to the smaller com- 
panies is that providing for the creation 
of a reinsurance bureau. A secretary 
is to be employed who will arrange the 
handling of business among the mem- 
bers. The possibilities of the bureau 
are appreciated and these will be ener- 
getically developed. 

Meets With General Favor. 

Following the presentation of the 
report, Manager Eaton, of the Liver- 
pool & London & Globe; Vice-President 
3issel, of the Hartford, and C. W. Ger- 
wig, secretary of the Teutonia, of Pitts- 
burg, told of the difficulties experienced 
in preparing the agreement and sin- 
cerely recommended its general ac- 
ceptance, 

When a vote was taken the report 
was adopted by a vote of 83 to 1. Sev- 
eral companies, led off by the Connecti- 
cut, declined to vote, their representa- 
tives explaining that they were present 
“to listen but not to act.” 

To date 92 companies, or enough to 
insure its adoption, have signed the 
agreement and still others have indi- 
cated their early intention of doing so. 
Among the signers are all of the former 
Kastern Union companies, including the 
North British & Mercantile and the 
Commercial Union, and such leading 
non-Union offices as the American of 
Newark, Boston, Germania, Glenns Falls, 
New Hampshire and the Pennsylvania. 

Not Represented. 

Conspicuous among the companies 
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not represented at the meeting were | 


the Continental and all of the Mil- 
waukee offices. 

Frank Lock, United States manager 
of the Atlas, was chairman of the meet- 
ing; Howard De Mott, secretary of the 
Eastern Union, serving as secretary. 

Opposition of Brokers. 

Metropoiitan brokers are opposed to 
the proposed reduction in their com- 
missions and several days ago named a 
committee to protest the intended ac- 
tion. 

Of course brokerages in the metro- 
politan field are fixed by the New York 
Fire Insurance Exchange, and if the 
present schedule is to be altered, as 
intended by The Fire Underwriters As- 
sociation, it would have to be by the 
former body, such change in rule re- 
quiring a ninety per cent. vote. 

Members of the Committee of Fifteen 
anticipated strenuous objection from 
the brokerage fraternity, but the non- 
Union element in the body was insis- 
tent that a sharp reduction in the ex- 
pense element be enforced in New York 
city, refusing to enter any organization 
unless such a policy was adopted. 

The Stumbling Block. 

At the first two meetings of the Com- 
mittee, rapid progress was made in the 
drafting of the agreement, the hitch 
occurring when the commission ques- 
tion was broached. This subject was 
debated long and earnestly, the sched- 
ule above noted being finally fixed 
upon. 





DWELLINGS AT ROCHESTER. 





Likelihood That Rates Upon This Class 
of Hazards Will be 
Reduced. 





It is highly probable that rates upon 
dwellings in Rochester will shortly be 
reduced, the Underwriters Association 
of New York State at its latest mecting 
having recommended such action. The 
present tariff on brick dwellings is 25 
or 50 cents for three years, and that on 
frame or combination frame and brick, 
30 cents or 60 cents for three years. 
It is proposed that the term rates be 
made 40 and 50 cents respectively. 





SUCCEEDS WEIDERHOLD. 





John Tulley Appointed Western Penn- 
sylvania Special for German 
American. 





To fill the position vacant since the | 


retirement of Louis Weiderholdt, Jr., to 


accept the secretaryship of the Under- | 


writers Association of the Middle De- 
partment over a year ago, the German- 
American of New York has appointed 
John Tulley as its special agent for 
Western Pennsylvania. He will make 
headquarters at Altoona. Mr. Tulley 
has for some time past been in the New 
York suburban field for the Company. 








Continental Fire Insurance Company 


THE GREAT AMERICAN COMPANY 


Assets - - ~ - $22,332,787 
Liabilities (except capital) : $8,287,908 
Policyholders Surplus - $14,044,878 
Losses paid, more than - $7 2,000,000 


Net Surplus, exclusively protecting American policyholders, more than 
$13,000,000---larger than that of any other fire insurance company 


THE CONTINENTAL OFFERS THE POLICYHOLDER ABSOLUTE 
SAFETY, AND THE AGENT PROVEN LOYALTY 


CONTINENTAL FIRE INSURANCE COMPANY 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 
280 LA SALLE STREET, CHICAGO 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


CAPITAL - - - - - - $2,500,000 
LIABILITIES (except capital) © ~ * m 9,049,438 
ASSETS - - - ~ - - 14,081,389 
POLICYHOLDERS SURPLUS - - $5,031,951 


THE FIDELITY-PHENIX combines financial strength and 
a strongly established agency plant with straightforward 
and safe underwriting methods. 


POLICYHOLDERS CAN DEPEND UPON ITS PROTECTION 
AGENTS CAN DEPEND UPON ITS LOYALTY 


FIDELITY-PHENIX FIRE INSURANCE COMPANY 


Western Department 
205 LA SALLE STREET, CHICAGO 











FIDELITY UNDERWRITERS 


Separate Insurance by Two Companies in One Policy 


FIDELITY UNDERWRITERS policies are issued by the 
Continental Fire Insurance Company and the Fidelity-Phenix 


Fire Insurance Company of New York. Each assumes half the 


liability. 
TOTAL ASSETS ° $36,414,176 
TOTAL LIABILITIES . ° 20,837,346 
POLICYHOLDERS SURPLUS 19,076,829 


FIDELITY UNDERWRITERS 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 
280 LA SALLE STREET, CHICAGO 





TH E 


JEFFERSON FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


IN BUSINESS 


54 YEARS 





SURPLUS TO POLICY-HOLDERS 


3 OVER $450,000 


Agency Department: 425 Walnut Street, Philadelphia, Pa. 


AGENTS WANTED AT ALL DESIRABLE POINTS 
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LOCAL AGENTS UP IN ARMS 


APPEAL MADE TC COMPANIES. 





Harrisburg Board Makes Charge 
Against Executive Committee of 
Middle Department Ass’n. 





Incensed at what they aver is the 
wholly unjustifiable action of the Exec- 
utive Committee of the Underwriters 
Association of the Middle Department 
in the sanctioning to a Philadelphia 
brokerage house, special rates upon 
Pennsylvania State properties at Har- 
risburg, the Harrisburg Underwriters 
Association has made direct appeai to 
the companies. ; 

Their statement, upon which they de- 
sire managerial support, is a strong 
one, and in its entirety reads: 

At a special meeting of the Harrisburg 
Underwriters’ Association, held June 8, 1910, 
the undersigned were appointed a committee 
ty appeal to jou “from the arbitrary ac- 
tion of the Executive Committee of the Un- 
derwriters’ Association, 07 Middle Depart- 
ment, in reducing the sates on certain 
buildings and contents, owned by the Com- 
mouwealth of Pennsylvania, under date of 
May 31, 1910,"" the aforesaid reduction in 
retes having been previously submitted to 
this association and approval unanimously 
refused. : 

The facts are as follows, to wit: , 

In April, 1909, the Commonwealth of 
leunsylvania awarded the contract for plac- 
ing insurance below specified to the Wagner 
& Taylor Co., of Philadelphia, at their bid 
of $7,736.55 for a term of three years, viz.: 


$19,500 on Main Arsenal building........--- 


this novel method of bidding, the brokers 
would obtain a reduction of 62-5 per cent. 
in premium, below the prescribed and uni- 
versally accepted method. 

We respectfully submit that the use of 
this novel plan, even if they had used the 
tariff rates, would have been an evidence 
ef bad faith on the part of the successful 
bidders. 

The Wagner & Taylor Co. were awarded 
the contract to place the insurance for 
three years, but of their own motion they 
actually placed it through Harrisburg agents 
as from April 25, 1900, for a term of five 
years at full tariff rates, since our members 
would not have entertained it at the cut 
rates. On February 28, 1910 (ten months 
after the business was written), the Coin- 
inonwealth of Pennsylvania paid the Wagner 
& Taylor Co. the sum of $7,896.80 for above 
insurance under Auditor-General’s Warrant 
No, 25288, the $160.25 erroneously deducted 
“on account of items covering sheds and 
contents” having been added to their bid of 
$7,736.56, thus totaling above payment. 

On December 14, 1909. the chairman of 
the Middle Devartment’s committee for this 
(Dauphin) county presented the following 
rates on the buildings in question, for our 
Association’s approval, viz.: 

Declined to Sanction Cut. 

Resolved, That the rate on the two-story 
stone and brick Arsenal building at Harris- 
burg, Pa., oceupied for offices, storage and 
tert-making be made 50 cents on building, 
and 75 cents on contents, with 80 per cent. 
redneed rate average clause, said rates to 
apply from April 25, 1909, and to continue 
in ffect for five years from that date. 

The manifest object was to reduce the 
rates, so the cut rate bid of the Wagner & 
Tylor Co. would be accepted as the tariff 
rates and by the same action place severa! 
local agents who had bid $10,391.97 in a 
tiseredited position in the eyes of the as- 
sured. The above proposal was rejected by 
the unanimous vote of 37 to 0. 


- Cariff rate $.60 with S0¢ clause. 


235,000 on contents Of above.......--++++-+- tariff rate 1.12 with SO0¢ clause. 


10,250 on frame building and contents 


CRO WERE occ cede scccscoccsccecsecesesss 


to 


- Tariff rate 1.00 with 80¢ clause. 


5,775 on frame shed and contents to the 





east (nearest Boiler House)........-.--- rate 1.00 with 80¢ clause. 
4,600 on Boiler House and Carpenter shop. ~ rate .60 with 80¢ clause. 
1,050 on contents Of SAME......-+..eeee eee Tariff rate 1.12 with 80¢ clause 

200,000 on Library and Museum bui.ding.... Tariff rate .50 without 80¢ clause. 

200,000 on contents of SAME .....---.eeees rate 1.00 without 8d¢ clause. 


20,000 on Conservatory bldg. and contents... ‘ry 
86,500 on Executive Mansion and conteits.’p 
1,500 on brick stable building............ 


Insurance was wanted for three years on 
all except third and fourth items, the latter 
to be insured for one year. The Middle De- 
partment rules required two annual rates for 
tbree years, hence the tariff premium on 
above would amount to $10,391.97, or an ex- 
cess of $2,655.42 over the bid or above 
named brokers. 

At the May, 1909, meeting of vur Associa- 
tion, we asked the Underwriters Association, 
of Middle Department, to ascertain by what 
method the Wagner & Taylor Co. arrived at 
their bid of $7,736.55 and after waiting five 
months (until October 11, 1909) we were ad- 
vised that the W. & T. Co. had used the 
aunual rate of 50 cents on first item and 
75 cents on the second item, the aforesaid 
brokers claiming to have been misled by an 
alleged vague quotation of the rates by the 
office of the Underwriters Association, of 
Middle Department, under date of March 11, 
1909, which allegation after due investiga- 
tion by our Association was dismissed with 
the decision “that the wish was father to 
the thought.’” But even this cut in the 
tariff rate did not produce the above bid, 
hence a further inquiry was made, and un- 
der date of October 19, 1909, the Middle De- 
partment advised us “that the bid on the 
Arsenal property as made by Wagner & 
Taylor Co. is figured on the basis of three- 
fifths of the five-year premium, less $160.25 
for account of items covering sheds and con- 
tents quoted for the term of three years, in- 
s‘ead of one year.”’ 

This novel method of figuring was used in 
face of the fact that the Middle Depart- 
ment, when supplying above brokers with 
the tariff rates on above risks, notified them 
t» use “two annuals for three years’? and 
“three annuals for five years.”” By using 





rate 1.00 w.thout 80¢ clause. 
rate .25 without 80¢ clause. 
-T rate .75 witheut 80¢ clause. 

Under date of January 7, 1910, the Under- 
writers Association, of Middle Department, 
received the following letter from the as- 
sured, viz.: 

“The Board of Public Grounds and Build- 
ings is informed that your Association con- 
trols insurance rates on property of the Com- 
monwealth at Harrisburg and that you have 
heen requested ion account of the reduction 
in hazard of manufacture and increased pub- 
lie and private protection) to reduce the 
rates on the buildings and contents now 
occupied for storage and tent-making pur- 
poses at the State Arsenal, also on account 
of the elimination of all direct fire, heat 
and the introduction of steam heat from 
an outside source to reduce the rate on the 
State green-houses and contents in Capitol 
Park, and on account of the improved con- 
dition to reduce that rate on the State 
Library and Museum building and contents. 

“Will you kindly advise me if these re- 
auctions, to which the Commonwealth is 
properly entitled, have been or will be 
granted.”’ 

The Middle Department officials, in their 
zeal to assist the brokers to secure a re- 
duetion, construed the above letter of in- 
quiry as a request for revision of rates, and 
a special committee of the Middle Depart- 
(Continued on page 14.) 





New Building Code for Syracuse. 
The new building code prepared for 
Syracuse, N. Y., is now completed and 
will shortly be submitted to the city 
council for adoption. 





NEW YORK FIRE 


INSURANCE STOCKS. 


(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 

















|___DIVIDENDS | Bia | Asked 
COMPANIES CAPITAL | Approx. | “When price | price 
|Annl. Div. | Payable per ot. | per ct. 
City of New York ..... cintidvcsepicane $500,000 10 2 | 195 | 205 
a cae oe ncademerseeaadeeees 500, 10 } J J | 326 sate 
ED xia vnesicvesuccacreawoxcvesaqenee 2.0 OS 70 | J4aJ 925 970 
eS ere 200, | 8 J $4 | 126 ese 
ne rere re erry. v a 3008 
German Alliauce..... vbpiebewe céeeevecan , 15 J&JdI | ru } 
German-American Svnbeste+casnskebeted StU ne 30 Jad | §70 575 
GOTTRRIE GOO). «02 cc ccccccccceccvcsccccovees! dg .000 15 Jad 285 
Glens Falls ($10)...........--. 0... seeeeeee eee 000 | 4g Jad 1525 cial 
GODS & PMEMOTS.. .-. - 000600. coccccccccvesees 400,000 40 q 40 cate 
Hanover ($50)......... 1,000,000 10 A&O 1 205 
ie Naweds copeewidebesinsan qéetioacksees 000 30 Jad 695 705 
Nassau ($50).......-. 200,000 10 Jad | 165 175 
Niagara (G60) ........-----cccceccccccccssees 000 20 Jad 305 315 
North River ($25)........---- ceseesvesccscst. SD | Be A&O | 155 165 
a xiadcherupe baie cenedeeoooate 90,000 6 Jad | 135 145 
Peter Cooper ($20) .. 150,000 | 8 Jad 90 ates 
000 | 10 Jad 155 | 160 
000 | 7 Vv 60 70 
400.000 | 35 Fa&a 455 | bee 
000 | 20 Tad 380 400 
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Established 1864 


EB. Ss. 


Teleph 2817 Rect 





BAILEY 


——DEALER IN—— 


Fire Insurance Stocks ‘‘A Specialty” 


66 BROADWAY : 


NEW YORK 








FIRE 


INSURANCE 





GERMAN AMERICAN INS. CO. OF N. yY. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 


24 COURT STREET 


BROOKLYN 








MYRON W. ROBINSON 


New Jersey Office: ENGLEWOOD, N. J. 


New York City Office: MILLS BLDG. 


Representing the following companies for 
the suburban territory of New Jersey: 


Phoenix of England ; Svea of Sweden; Pittsburg Underwriters, Girard of Pa. ; 


Insurance Company of North America, and Boston, Mass. 


LARGE LINES ACCEPTED AND LIBERAL COMMISSIONS PAID 








Calumet Insurance Company 
CHIC AGO 





AMERICAN UNION FIRE 


INSURANCE COMPANY 
OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 














For The Protection Of Its 
Policy Hoiders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - - 


$1,000,000.00 

Cash Assets - - + $4,396,626.89 
Cash Surplus to Policy 

Holders - - + $2,063,044.01 


Le aren ge of an insurance company is In the con- 
THE HANOVER to am abeclate 2 a -e-J 
of its poliey. 

BR, EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Seo’y 
WILLIAM MORRISON, Ass’t Seo’y 
JAMES W. HOWIE, Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 

















GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 





Cash Capital. .... $1,000,000.00 
eS 6,562,329.14 
Net Surplus 2,008,419.02 
Surplus for Policy 

Holders ....... 3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 
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MEMBERS OF THE NEW YORK STATE ASSOCIATION OF LOCAL FIRE INSURANCE AGENTS IN ANNUAL CONVENTION AT UTICA, 


WILL. MAKE FORMAL ENTRY. 
Union of Paris to Operate in United 
States Under Management of 
Starkweather and Shepley. 
Satisfied with the experience had with 
us business from this side of the 
water during the past ten years, the 
Union Fire, of Paris, France, will make 
regular entry into the United States, 
the regulation deposit of $200 000 to be 
made with the State Treasurer of Rhode 
. sland, while an additional $300,000 will 
be deposited with the Farmers Loan 
& Trust Company, of New York City, 

as trustee. 

Starkweather and Shepley, of Provi- 
dence, will be United States managers 
for the corporation which plans to do 
business in all parts of the country east 
of the Rockey mountains. Formed in 
1828, the Union has a capital of $2,000- 
000, of which $500,000 is paid in. Its 
assets exceed $8,000,000, and _ its 
ret surplus, $2,500000. The Union is | 
a company of exceptional reputation at | 
home, and its representation here wil} 
doubtless be eagerly sought by local | 
men. | 


surp 


IN SUBURBAN FIELD. 


Effort Made to Effect Working Agree- 
ment With Dutchess and Orange 
Counties Committees. 
At a meeting of the executive com-| 
mittee of the Suburban Fire Insurance | 
Exchange, held in this city on Tuesday, 
a conference was had with representa- | 
tives of the Dutchess and the Orange | 
counties committees in an effort to | 
reach an agreement for handling busi- 
ness. It is the present practice for the | 
organizations named to each stamp the | 
reports of the other, and it was deemed 
desirable to adopt methods that would 
more effectively than now, prevent rate 
and other deviations. 


THE EASTERN UNDERWRITER 


SECOND ANNUAL OUTING. 


Brooklyn Fire Insurance Mens Associa- 
tion Picnics at College 
Point. 


On Saturday last, about 250 members 
of the Brooklyn Fire Insurance Mens 
Association journeyed to Donnelly’s 
Grove, College Point, L. I., in celebra- 
tion of the second annual outing of the 
organization. 

Despite a severe rainstorm which 
sadly interfered with the program, a 
jolly good time was had, both during the 
appetizing dinner, and the several ath- 
letic events that preceded i 

Malcolm Wallace is president of the 
Association; John K. Heise, secretary, 
and Mortimer Gaubert, treasurer. 


DEPARTURE ON TANNERIES. 


Ninety Per Cent. Co-Insurance Clause 
May Now be Used on These Prop- 
erties in New York. 


A concession recently granted by the 
Underwriters Association of New York 
State is the use of the 90 per cent. in- 
stead of the 100 per cent. co-insurance 
clause in the writing of blanket form 
policies on tanneries. The departure is 
a noteworthy one. 


Hoyt to Get Deserved Rest. 


A two months’ vacation has been 
granted E. V. Hoyt, the highly efficient 
assistant manager of the Suburban Fire 
Insurance Exchange. No one in the 
business is more familiar with New 


JUNE 10TH. 


York suburban risks than Mr. Hoyt, or 
more diplomatic in de g with inter- 
ested agents and broke The rest he 
is now enjoying has been well earned. 


IN NEW YORK SUBURBAN. 
Frank R. Knox, of Hartford, Becomes 
a Special Agent for the German- 
American Fire. 

Frank R. Knox, son of the secretary 
of the Phoenix of Hartford, and former- 
ly stamp clerk at the Capitol City, has 
been appointed special agent for the 
German-American Fire in the New York 
suburban field. 


KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week————— 

Subscription $3 Per Annum 


EXCEPTIONAL FACILITIES OFFERED TO BROKERS AND ACENTS 


CLARENCE A. KROUSE & CO. 


GENERAL INSURANCE 


AGENTS 


325 WALNUT STREET, PHILADELPHIA, PA. 


Hudson Underwriters of N. Y. 


PHILADELPHIA FIRST 
William Penn of Pa. 


ACENCIES 


Washington Fire 


Queen City 


PHILADELPHIA SUBURBAN TERRITORY 


yn of New Jersey 
e' 
Queen City 


Bt Ralf. ¥ ao a — 


f New York 


reas, 


William Penn Fire 
EASTERN PENNA.—SOUTHERN NEW 


St. Paul F. & M. 
Granite 
Springfi F.4& M. 


eoples National 
eordia 
nix of Connecticut 
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City o {New York of N. Y. 


Continental of New York 
Hawkeye 
Phoenix of Connecticut 


Washington Fire 
JERSEY 


Franklin of Philadelphia 
Grani te State 


Jefferson 


Atlantic City, Ocean City, Wildwood and Siege May Property a Speciality 
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LOCAL AGENTS UP IN ARMS. 





(Continued from page 12.) 
ment’s Executive Committee was appointed 
to meet our local executive committee, and 
on April 9, 1910, the following rates were 
submitted, te wit: 


Without With 

R.R.A.C. R.R.A.C. 

to a a zs 

Arsenal and garment os i 
GROUT cccdccduccncces .7% $1.00 

4 30 


Museum anu Library.... .25 45 .15 =f 
Conservatory (greenhouse) .85 1.35 .tU .95 
These rates were rejected by a unanimous 
vote at our regular meeting held May 10, 
1910, chiefly for following reasons, viz.: 
Violate Agreement. 

1. Article XV., paragraph ‘“‘a’”’ of our Con- 
Stitution (furnished us and approved by the 
Underwriters Association, of the Middle De- 
partment) provides that the initiative for a 
revision of rates must originate in the 
lecal board, subject to approval of the Mid- 
die Department, but in above instance the 
procedure was reversed. 

2. Article XV., paragraph ‘‘d’’ of our Con- 
stitution provides that “reduction in exist- 
ing rates shall be recommended only for im- 
provements ig-the hazard’’ and this Asso- 
ciation stand$ ready to prove to the most 
skeptical (a) that the hazard on the ‘Arsenal 
and garment factory’’ has been increased 
within the past two years by reason of the 
fact that the work formerly done in the 
brick building destroyed by fire November 
15, 1908 (and marked “B” on sheet No. 75 
cu Sanborn Ins. map, survey of 19065), is 
now being done in the aforesaid Arsenal and 
garment factory building, in addition to the 
occupancy at the time the 60-112 rates were 
fixed. (b) That the hazard on the Museum 
and Library building has not been improvy- 
ed, on the contrary the present occupancy 
is more hazardous, if changed at all, than 
the office occupancy in use at the time the 
tariff rates were made. (c) That the pres- 
ent tariff rate of 100-100 on the Conservatory 
(greenhouse) is 5) per cent. less than the 
rates fixed on greenhouses owned and oper- 
ated by local citizens (d) We also are 
ready to show that a member of the Board 





of Public Grounds and Buildings (which 
Board has sole control of above business) 
assured a member of this committee, that 
the letter from their Board above referred 
tc was an “inspired’’ communication, the 
“inspiration” originating outside of their 
Board. Assuming, however, for sake of il-| 





lustration, that the letter of inquiry above 
“eferred to was a bona fide request for re- 
vision, we respectfully represent that the 
position of the Commonwealth of Pennsyl- 






vania is untenable, if not absurd, the situa- 
tion being admittedly as follows, viz.: 
Premium according to proper tariff 

Oi Ee Pe ER ere ee Tee $10,391.97 
Iteduction Ss proposed by Middle 

DUe., GAT GHOBE. occ cc coccnscscss 900.00 

PD nie n6-0-04:040000naeeanah ed $9,431.97 
Amount paid by the Commen- 

wealth of Pennsylvania, I 233 

eee ee eT 7,896.80 

rhe mathematical gymnastics necessary to 
reduce $7,896.80 to $9,431.97 requires more 
‘f a mental strain than we can develop. 
Manifestly, if they-seriously desired a down 
ward revision of the rates, they should at 
least have paid the full rates when buying 
the insurance, but as a matter of fact the 
tariff rates were not used by the brokers, in 
obtaining the contract. 

One point stands out prominently all 
through the proceedings, namely, that there 
was an evident purpose on the part of the 
brokers to first obtain the contract to place 
the insurance by means of a cut rate and 
then exert every influence at their com- 
mand to obtain an official reduction of the 
existing rates. 

The granting of special privileges and im- 


munities to non-resident brokers which are 


denied resident agents is a vital blow to 
that cheerful submission to discipline, which 
ought to obtain in this or any other asso- 
ciation. 

As a conclusion, we earnestly urge you 
to issue instructions to your. representative 
in the Underwriters Association, of Middle 
Department, to vote to annul! the rates is- 
sued May 31, 1910, and thereby. uphold the 
hands of this Association to defeat the 
practices detailed hereby. 


Position of the Wagner & Taylor Co. 

As defined by President Louis M. 
Wagner, the position of the Wagner & 
Taylor Company, brokers, in the trans- 
action is as here set forth: 

“As is well known to the officers and 
the executive committee of the Under- 
writers’ Association of the Middle De- 
partment, the real situation is not as 
given in the circular letter issued by 
the Harrisburg board, as only one side 
of the story has been told, and instead 
of being the aggressors in the matter, 
we have every reason to feel aggrieved, 
and in the interest of the general good 
of the business we have given the Un- 
derwriters’ Association of the Middle 
Department every assistance possible 
to work out the matter within their 
own body. 

“Being in a measure undecided in our 
own mind whether to allow the matter 
to rest on the last action of the Under- 
writers’ Association of the Middle De- 
partment under date of May 31, 1910, 
we make this open offer to the Harris- 
burg board. Either abide by any ac- 
tion the executive committee has taken 
or may take in the future, or submit 
the entire matter tg a committee of 
company officials in New York, before 
which committee shall appear Mr. 
Louis Wiederhold, Jr., secretary of the 
Underwriters’ Association of the Middle 
Department; Mr. Sheldon Catlin, assis- 
tant secretary Insurance Company 
North America and ex-chairman Dau- 
phin County Committee, and any mem- | 
ber of the executive committee of the | 














REMOVAL NOTICE 


On May First 


Fred S. James & Co. 


Removed from their former 
quarters to spacious offices in 
the new Underwriters Building 


Nos. 123-133 William St, 
New York City 


where increased facilities | 
are had for promptly and 
efficiently serving the needs of 
brokers. 


| 











WOOD BROTHERS & COMSTOCK | 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsylvania. 
WESTERN RESERVE INSURANCE GO., of Onle 





100 WILLIAM STREET 


New York 





The Central Union Fire Insurance Company 


(BEING ORGANIZED) 


ONE MILLION DOLLARS CAPITAL 








Ready fer Business about October, 1910. 


giving all information possible. Address: 


T. T. KELLY, Secretary, THE CENTRAL UNION FIRE INSURANCE CO. 
Dwight Building, Kansas City, Mo. 


Write at once for agency contracts, 








Underwriters’ Association of the Middle 
Department who may be selected. 
Willing to Arbitrate Question. 
“In addition to these gentlemen, MTr. | 
William B, Hammond, the Harrisburg | 
local agent, who placed for us this en-| 
tire line of insurance with the Harris- | 
burg local agents, and any two mem- 
bers of the executive committee of the 
Harrisburg board with authority; the| 
writer and Mr. John C. Taylor of our | 
company. The decision of a committee | 
composed of-Mr. Henry W. Eaton, 
manager of the Liverpool & London & 
Globe; Mr. E. G. Snow, president of the 
Home Insurance Company and Mr. 
Frank Lock, manager of the Atias As- 
surance Company (if they could be in- 
duced to act), would be quite satisfac- 
tory to us. Any defense by us of the 
executive committee of the Under- 
writers’ Association of the Middle De- 
partment may seem unnecessary, but | 
the intimation that they acted in any 
way but for the best interests of the 
Association is most unfair. 
“If the Harrisburg board is fair 
euough to accept this offer, we suggest 
Wednesday, June 29, as a date for the 
meeting in New York, they to make | 
arrangements with the gentlemen | 
named to act, and we have not men- 
tioned the matter of the proposed meet- 
ing to them in.any way. We trust you 
will give the same publicity to this let- 
ter that you gave to the communication 
from the Harrisburg board.” 
Up to Executive Committee. 
(Members of the Executive Committee 
of the Middle Department declined to 


discuss the matter in advance of a meet- | 


ing held on Tuesday. It is probable that 
a statement from them will be made 
public to-day. 

The Harrisburg problem has been be- 











THE COMPANY WITH THE PYRAMID 
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VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSFY 








84 WILLIAM STREET 


T. A. DUFFEY 
INSURANCE 


NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 


MORRIS L, DUNCAN, U. S. Manager 








A. P. WATSON, President 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 


C. H. ECKEFORD, General Manager 








WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 
Managers Accident and Health Department 





for New Jersey 


Assets over $18,000,0U0. 
Board of any public conveyance. 


SEE OUR NEW SAMPLE POLICY. 





PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORMA 
Incorporated 1868 
Third oldest American Company writing Accident and Health Insurance. 
Stockholders’ Liability unlimited. 
Indemnity Clause includes while on the Platform, Steps and Running- 
Physicians, Surgeons, Undertakers 
and Dentists receive all benefits of preferred risk without extra charge. 
NONE BETTER. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receiot of satisfactory proof 


Assets Over $18,000,000 


Double 
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fore the special agents for months, and 
has given no end of trouble. The situa- 
tion was such that whatever decision 


the executive committee reached they ° 


were likely to be cordially damned, and 
in deciding as they did they maintain 
the least disagreeable horn of the 
dilemma was chosen. The committee 
feels that its action “is wholly justified 
by the facts in the case.” 





TOBACCO SITUATION: 





Kentucky Board Appsints Committee 
of Ten to Examine Into 
Present Conditions. 





At the semi-annual meeting of the 
Kentucky Board of Fire Underwriters 
held at Olympia Springs, Ky., on the 
15th, a committee was appointed to 
consist of five representatives of Union 
companies and two of non-union com- 
panies to investigate the tobacco situ- 
ation with a special view to regaining 
the business which has been lost to 
most of the Board companies. A reso- 
lution to this effect was offered by 
Frank G. Snyder of the Liverpool & 
London & Globe, who will be chair- 
man. With the discussion of the reso- 
lution it was the opinion that most of 
this business has gone to unauthorized 
companies which have been eliminating 
the night rider clause from the poli- 
cies. When the committee has com- 
pleted its investigation and formulated 
recommendations a special meeting of 
the Board will be called to consider the 
report. 

At the gathering addresses were 
made by W. H. Weaver, of Henderson, 
a former president of the Kentucky 
Association of Local Fire Insurance 
Agents; Charles B. Springer, manager 
of the Kentucky Rating Bureau and 
others. 





PRO AND CON. 





Features Of Texas Rating Law Ani- 
matedly Discussed at Special Con- 
ference in Austin. 





One of the most animated gatherings 
ever held to consider fire insurance 
maiters, took place at Austin, Texas, 


on Tuesday, when the operations of the 
State Rate Making Law were under 
fire. 


The working of this measure is so 
wholly foreign to what those mainly 
responsible for its enactment antici- 
pated, that a how] for its repeal has 
gone up from one end of the vast com- 
monwealth to the other. Politics has 
been injected into the discussion, and 
the question of merit has been made 
wholly secondary to that of political 
xpediency. The concensus of opinion 

that the measure will be abandoned, 
and a return to former “open condi- 

follow. 





Son of Lewin Hewis Class Day Orator. 

Thomas Hewis, son of the president 
of the Standard Fire of Hartford, was 
class orator on the Yale Commencement 
exercises on Monday. Young Hewis is 
known to many of the Hartford under- 
writers and by them considered “a 
mightly fine young fellow.” 


SCHOOL INSURANCE. 





Senator Frelinghuysen Conducting In- 
quiry Into Business in 
New Jersey. 





Senator J. §. Frélinghuysen, president 
of the (New Jersey Senate and head of 
the New York insurance managerial and 
brokerage firm of Jameson & Fréling- 
huysen, is chairman of a special com- 
mittee of the Senate conducting an ‘‘In- 
vestigation of School Albuses” in his 
home State. Among a long list of ques- 
tions asked the local boards of educa- 
tion as to the conduct of their affairs, 
appear the following: 

“What fire insurance is carried up- 
on the schools in the District? Give lo- 
cation of each building. Nature of its 
construction—stone, brick or wood? List 
of companies in which insurance is 
carried, with amount carried in each, 
rate paid thereon and expiration of date 
of each policy? 

Members of the Atlantic City Board 
of Education have gotten into a row 
with the senatorial committee, and the 
trustees declare that Mr. Frelinghuysen 
is benefitting in a business way through 
his political appointment. It is asserted 
that Mr. Frelinghuysen, through his 
representative, Robert M. Johnson, sev- 
eral weeks ago wrote $100000 upon 
school houses about Atlantic City. 
Statement by Senator Frelinghuysen. 

To a representative of The Eastern 
Underwriter Senator Frelinghuysen de- 
nied vehemently the insinuation that 
he was working his political connec- 
tions to advance his personal business 
interests, decla:ing on the contrary, that 
he had carefully refrained from doing 
anything that might savor 
ism in the slightest degree. 

So far as the Atlantic City proposition 
was concerned, Mr. Frelinghuysen stated 
that insurance upon the schools of that 
famous resort had for years been placed 
by a member of the local board of edu- 
cation at what he regarded as a pretty 
good rate. 
of the properties was offered his firm 
at a rate of $1.25 as against $1.82 prev- 
iously paid, and as the business was 
considered desirab'e, “we wrote it, as 
we had a perfect right to do, all of | 
our companies being authorized to op- 
erate in New Je: sey.” 

A second Atlantic City risk, the Sen- 
ator stated, that served to stir up some | 


en was that of a public building, 


upon which a garage charge had been 
imposed by the Atlantic City agent, be- 
cause permission had been g:ven the 
police force to run its single automobile 
into the bui'ding. The penalty imposed 
for this privilege, Mr. Frelinghuysen | 
fe't, was out of all reason, and his of- 
fice wrote the line at the building rate. 


Think Rate Excessive. 





The Steubenville, O.,,city Board of 
Control on Monday cancelled the $35,- 
000 insurance carried on the municipal 
building, because of an advance in the 


rate from $19 to $38 a thousand. The 
city officials declare the rate was | 
doubled after expensive safeguards 


which had been demanded had been 
installed. 











AGENCY INTEREST FOR SALE 





A good business man, or an experienced underwriter, may purchase a one-half 
terest in one of the leading local fire insurance agencies of the country, 


favorably known to all companies throughout the United States. 
Annual Net Premiums Over $500,000.00 


In Business Over 30 Years 
Annual Net Protits $25,000.00 


well and 





Address ‘‘ AGENCY,”’ 
Care of The Eastern Underwriter 


105 William Street, New York City 





BIG PLACE FOR RIGHT KIND OF A MAN 


Recently business upon one} 


| 
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Louis Schlesinger 
Union Bldg., Newark, N. J. 


FIRE INSURANCE 
—REPRESENTING— 


Glens Falis Albany 

Buffaie German Dixie Fire 

Security Ins. Co. of No. Am. 
(ot New Haven) | 


—FOR— 
NEWARK and ESSEX CO. 


Bacwptienel Rwy! Facilities for New York 
Brokers, one our Expense 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 








0. 0. LAUCKNER INSURANCE AGENCY 


5T- a rou" St. 355 Palisade Ave. 8! River St. 
Jersey City Hoboken 


FIRE INSURANCE 


New Jeguer, writing agents for twelve of the 
leading companies, including 
Westchester Aachen & Munich 
Niagara St. Paul F. & M. 

Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 


General Mgr. 


L. KRETSCHMANN 
Mer. N. J. Dept. 








ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 











Commercial Union Assurance Company 


Fire Insurance Special Agent Wanted 








of favorit- | 





| 


| 
| 
| 
| 








good-sized company desires applications 
(Limite) epg reper ak ape on 
A i ll i rmati 
OF LONDON - pec a ve iors - on mer a 
PINE AND WILLIAM STS., NEW vork erry || "ct, omreszundence conical 
SURPLUS 


H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. ) ¥ 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City al Vicinity 
Have desirable opening for 
another strong company. 











WE solicit your patronage 
and assure careful at- 


tention interests. 


W. C. FARRAR & CO. 


General Agents 
GERKE BUILDING 


Cincinnati, O. 


to your 


mMO>DmMAOWD 
om2-r 











BUSINESS 





LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 
EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 











TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE (CO. OF NEW JERSB) 
ST. PAUL FIRE AND WARINE INS. CO. 
OF MINN. 

80 WILLIAM ST., NEW YORK CITY 











Hockstein, Regen &Co. 


NEW JERSEY AGENCY 
REPRESENTING 


PITTSBURGH UNDERWRITERS 
FRANKLIN FIRE INS. CO., PA. 


OFFICE: 
76 WILLIAM STREET | 
NEW YORK CITY 
TEL. JOHN 1278 | 








PERCY B. DUTTON 


FIRE UNDERWRITER 
ROCHESTER | Sict- stanager 
HUMBOLDT of PENNA. 


TEUTONIA of PENNA. 
COOPER of OHIO 

















HERBERT BUXTON, Pres. and Mgr, 


Buxton Insuring Agency 


63 William S8t., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


Good 





Smarr 





JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS, 











NEW YORK 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 


TORONTO 
CHICAGO 








HANDLE YOUR 
SURPLUS LINES 


“The Markham Way" 


IN THE 
Individual Fire Underwriters 
OF ST. LOUIS 
THE BEST INDEMNITY 


St. Louis 





Pierce Building 
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POSTPONE DISBANDMENT. 





Eastern Union Will be Held Intact 
Awaiting Outcome of New As- 
sociation Movement. 





As was anticipated would be the case, 
the dissolution of the Eastern Union, 
which was scheduled to take place on 
June 25, has been deferred for thirty 
days, awaiting the outcome of the new 
association movement. 





DUES TOO HEAVY. 





Why the Texas Local Agents Associa- 
tion Withdrew From National 
Body. 





President O. H. Millican, of the Texas 
Association of Local Fire Insurance 
Agents, advises that the reason the or- 
ganization voted to withdraw its con- 
nection with the National Association, 
was “because the assessments of the 
latter body amounted to practically as 
much as the dues from our members, 
and in consequence we were always be- 
hind, which put us in rather an unen- 
viable position.” 

While the Texas organization will 
as a body withdraw from the parent 
association it was recommended that 
every local agent in the State individ- 
ually seek membership in the National 
body, and this advice, Mr. Millican feels 
“will be generally adopted.” 





AGENCY INCORPORATED. 





Scranton Firm to Perpetuate and Ex- 
tend its Long Established and 
Desirable Business. 





With a view to perpetuating and still 
further developing its business, the long 
established and progressive Scranton, 
Pa., agency firm of C. G. Boland and 
Company, recently incorporated under 
the name of the C. G. Boland Company, 


Inc. The officers and directors of the 
organization are: President, C. G. Bo- 
land; vice-president and manager, 


James J. Boland; secretary, D. A. Wil- 
liams; treasu:er, A. M. Boland. 

Directors: The directorate is com- 
posed of the executives named and J. 
E. Brown. All are residents of their 
home town. and both personally and 
in a business sense are held in high 
repute. 

Under the inco poration (effective 
June 1) it is the purpose of the Com- 
pany to more agzressively extend its 
operations, both locally and in the field 
for which it holds general agency con- 
tracts. 

The C. G. Boland Company transacts 
all lines of insurance representing as 
either locally or for wider ter- 
ritory the following fire companies: 
Albany, American Central, British 
America, Boston, Camden, Continental, 
City of New York, Detroit, Globe Un- 
derwriters, German American of Balti- 
more, New Brunswick, Philadelphia Un- 
derwriters, Richmond, Sovereign, 
United Firemens, and the Union of 
Philadelphia. The Employers’ Liability 
and Accident, New York Plate Glass. 
Casualty Company of America, Frank- 
fort Marine, Accident and Plate Glass 
and the Title Gurantee and Surety. 

With such an array of companies be- 
hind it, the Boland agency, now that 
it has determined upon a policy of wide | 
expansion, is sure to make a name for 
itself throughout Northeastern Peniu- 
sylvania. The past record of the of- 


fice for square dealing is a foundation | ‘ 


that can safely be built upon. 


“Order of the Elephant” 
One. 


a Growing 





Agents of the Peoples National Fire, 

Philadelphia, have taken kindly to 
the Noble Order of the Elephant, the 
association recently formed by Louis S&S. 
Amonson, president of the Company. 
Membership in the organization (con- 
fined to representatives of the Peoples 
National), may be had by any agent 
sending in “five choice new risks.” The 
idea has caught the field force and the 


rf 
St 





response to Mr. Amonson’s circular let- 


ter has been surprisingly generous. c.| 
W. Hunt, the Company’s local repre- 
sentatve at La Crosse, Wis., in qualify- | 
ing for membership in the Order, said, 
“As I am now an ‘Elk’ and an ‘Eagle’ 
I want to be an ‘Elephant’ so I can be 
the whole menagerie.” 

In the first five months of the pres- 
ent year the premium receipts of the 
Peoples National exceeded by $389,671 
those had in the corresponding period 
vf 1909. For the same time the invest- 
ment earnings of 1910 amount to $46,- 
997, as against $16,744 secured to June 
1 last year. 

It is figured that the interest earn- 
ings of the Company during 1910, will 
equal $125,000 or 12% per cent., upon 
the capital of the corporation. 





Fire Report for Alabama. 





During May last, according io the 
records of State Fire Marshal Rice, the 
damage caused by fire in Alabama ag- 
gregated $42,099, of which $27,132 was 
on buildings and $12,967 on contents. 
One hundred and forty-seven buildings 
were reported as having burned, their 
value being placed at $356,832. Insur- 
ance on the buildings totaled $240,475. 
The contents were valued at $227,877 
and were insured for $118,600. 





Scranton Fire Insurance Co. 





The first financial statement of the 
Scranton Fire Insurance Company, of 
Scranton, Pa., issued as of May 31, pre- 
sents these figures: Assets, $180,075; 
capital, $100,000; reinsurance reserve, 
$7,164.48; reserve for losses, $1,106.67; 
surplus, $71,804.10. 

J. Sanderson Trump, who recent'y 
assumed the secretaryship and under- 
writing management of the Company, 
is a progressive young insurance man, 
with unbounded faith in the future of | 
the Scranton Fire and determined that 
it will be developed to the fullest 
extent. 





Changes Its Troy Representation. 





Donnelly and O’Connell succeed the 
Troy Insurance Agency as Troy, N. Y. 
representatives of the Agricultural. The 
firm in addition is agent for the fol- 
lowing companies: Sun, North River, 
Nassau, Caledonian, Standard, Peoples 
National, Western of Pa., Northwestern 
National, Georgia Home and the Law 
Union and Rock. 








Fit Representatives. 





Of the three Pennsylvania special | 
agents of the Hartford Fire—Messrs. | 
Steeb, Holmes and Burnham—the short- | 
est tapers exactly six feet. Physically | 
and mentally they fittingly represent | 
their company. 





A late and desirable addition to the | 
list of fire insurance companies repre- | 
sented by the Joseph M. Byrne Com- | 
pany, of Newark, N. J., is the North | 
British & Mercantile. 





The Leading Fire Insurance Compapv 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 





=—= 





MARS E. WAGAR, President 





PROMPT SERVICE . - * 


Western Reserve Insurance Co. “leveland, Ohio 


Statement of January 1, 1910 





JNO. A. KELLY & CO., General Agents 
84 WILLIAM STREET, NEW YORK CIiTy 


WARREN M. KIMBALL & CO. 


100 WILLIAM &ST., N. Y. CITY, N.Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS—Guarantee Underwriters. London Lloyds 





ROBERT E. GOOCH, Sec’y and Treas. 


000.00 
71,327.14 


LIBERAL COMMISSION 











Know the Law! 


If you do not find what you want, 
ask INSUR E GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 

WRITE TO 
INSURANCE GREEN BAG 
543 Rookery - -.- OHICAGO 
Geo. J. Kuebler George R. Brown 

Co 








| 


| 


BRITISH AMERICA 


ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1910 
$1,556,740.94 
654,302.33 
HON. GEO. A. COX, President 
W. R. BROCK & JOHN HOSKIN, K. C., LL. D, 
Vice-Presidents 
W. B. MEIKLE, Gen. Mer. 








Northern Assurance Co., ita. 
OF LONDON, ENG. 
U. S. Statement as of Jan. 1, 1909 





Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,017 
Net Surplus in U. S...... $1, 726,689 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 





QUEEN 


Ins. Co. of America, 
YEW yo°« 











THE NORTH RIVER 


INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N.Y. City 





._ INCORPORATED 1822 








CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANGE CO. BUILDING 


ASSETS 
12-31-07 
Empire City Fire Ins. Co., Ing. 1850..... $566,779 
Nassau Fire Ins. Co., Inc. 1852...,,,..+.. 748,38] 
P ter Cooper Fire Ins. Co., Inc. 1858 peece 431,906 
National Lumber Ins. Co., Inc. 1905..... 355,801 


Lutchess Fire Ins. Co., 
(Where not locally represented) 








TOTAL ASSETS DEC. 31, 1909 FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 
pe seaeepsarad A RU AD Hike ine, on 
New York New Jersey Pennsylvania New England 





GENERAL AGENCY OF 


EDWARD E. HALL 


45 Cedar St., New York 





Cc. B. G. GAILLARD, Sup’t of Agencies 











Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 


Fire Insurance Companies. 


Excellent reinsurance facilities. 
All losses adjusted and paid by us. 


No overhead writing. 
Five special agents. 
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Arizona Fire Insurance Co. 





The Arizona Fire Insurance Company 
has been incorporated at Phoenix, Ari- 
zona, With a proposed capital of $200,000 
and a like amount of surplus. George 
M. Halm, of Phoenix, is president; Epes 
Randolph, of Tucson, vice-president; 
John Hampton, Morenci, second vice- 
president; E. E. Forestall, Phoenix, 
secretary; Lloyd B. Christy, Phoenix, 
treasurer. 





Finally Licensed in ‘Wisconsin. 





Under threat that the licenses of Wis- 
consin companies would be revoked in 
other States if foreign institutions 
were not properly confirmed in their 
right to do business in Wisconsin, In- 
surance Commissioner Beedle of the 
latter State has now issued such li- 
censes. 





Off For Europe. 





John H. Stoddard, general agent of 
the New York Underwriters Agency, 
accompanied by his family, sailed from 
this city for Europe on Tuesday. He 
plans to be away until the first of Octo- 
per. 





Will Retire as Minnesota Commissioner. 

At the end of the present year Insur- 
ance Commissioner Hartigan of Minne- 
sota plans to retire from office. 








Security National Fire. 

Philadelphia’s latest underwriting 
proposition is the Security National 
Fire, the proposed capital of which is 
$2 500,000, with $7,500,000 surplus. 





The twelfth annual meeting of the 
South Carolina Fire Insurance Agents 
Association will be held in Columbia 
Thursday and Friday, July 14 and 15. 





Cc. G. Boland, president of the C. G. 
Boland Company, of Scranton, Pa., is 
en route to Europe where he plans to 
spend the Summer months. 





It was expected that the Newport 
News, Va., farce would have ended last 
Saturday, but the proceedings continue 
to drag along. 





New Jersey Agency Appointments. 





Connecticut.—John W. Ridsdale, 
Orange. Fire Association, Pa.—J. 
Horace Crammer, Beach Haven. 


Franklin, Pa.—D. S. Pancoast, Pitman. 
German Alliance.—Daniel J. Dunphy, 
Passaic; Theodore Pulis, West Milford. 
German American.—J. Alfred Bodine, 
Stratford; Frank Strezeski, Paterson. 
Girard F. & M.—James H. Christie, 
Bayonne; Andrew Rau, Rutherford. 
Hartford—David M. Bowen, Bridge- 
‘on; Laird H. Bowers, Millington; Wil- 
liam Churehin, Fairhaven; Marshall 
Cool, Columbia; Peter S. Harburg, 
Hope; Hopper Bros., Emerson; John H. 
Lachmund, Jr., Rivervale; Gustavus L. 
Siebenmann, Hasbrouck Heights; Er- 
nest A, Shay, Branchville; James M. 
Stoll, Hainesville. Humboldt.—Richard 
F. Warren, James L. Brown, Paterson. 
Pacific.—Kirkpatrick & Young, Newark. 
Pelican.—Joseph T. Lublich, Passaic. 
Peoples National.—William J. Brown, 
Haddon Heights. Phoenix, Conn.— 
Henry G. Hershfield, Pompton Lakes. 
Phoenix, England—Frank Van Orden, 
Maywood. St. Paul F. & M.—Miss 
Frances L. Wilkins, Woodbury; John 
E. King, Atlantic City. Stuyvesant.— 
Frank M. Paret, Cranford. Western.— 
James M. Chester, Ocean City; Clar- 
ence A. Krause, Haddonfield; Miss 
Frances L. Wilkins, Woodbury. 





Asks for Receiver. 





Application for the appointment of a 
receiver for the Columbus Casualty 
Company of Columbus, Ohio, was filed 
on Tuesday. 





CASUALTY AND 


SURETY HAPPENINGS 














GUARANTEE BILLS OF LADING 


SURETY COMPANIES IN NEW LINE. 








Bankers Enthusiastic Over Latest Pro- 
ject of the Bonding Business— 
Committee in South. 





The investigation which is being con- 
ducted by several of the surety com- 
panies into the feasibility of issuing a 
form of bond as guarantee in connec- 
tion with bills of lading, is meeting far 
greater success than was anticipated. 
The banking interests, especially in the 
South, are very enthusiastic over the 
idea, and have promised to co-operate 
wherever possible by insisting upon 
some such guarantee if the bonding 
companies decide to take up this new 
line. 

Last May Vice-President Joel C. Rath- 
bone of the National Surety went 
abroad to investigate the ramification 
of the recent Knight, Yancey & Co. 
cotton swindle, and see if some form of 
guarantee could not be issued to se- 
cure the consignees from similar losses 
due to forged bills of lading. He re- 
turned with a most favorable impres- 
sion of ine idea. Considering the im- 
portant part which the banks would 
play in the matter, it was decided to 
sound the best banking talent in New 
York on the subject, and about a week 
ago a number of the most prominent 
bankers and surety men conferred at 
the National Surety office. 

As a result of that meeting Vice- 
President Rathbone, of the National 
Surety; Secretary Owens, of the Fideli- 
ty & Deposit, and R. H. Towner, of the 
Towner Surety Rating Bureau, are now 
in the South interviewing shippers and 
bankers for the purpose of devising a 
method of guaranteeing the bills of lad- 
ing on the spot where issued. Mr. 
Towner represents on this committee, 
the numerous subscribers to the 
Towner bureau and he goes especially 
4s an expert on surety rating. 

The Plan. 

The plan as outlined thus far, is to 
guarantee the signature to the bill of 
lading. ‘ That is, the signature of the 
railroad or local freight agent. It will 
not only guarantee the validity of the 
signature, but guarantees it to be a 
true bill of lading in receipt for goods. 
The effect of such a guarantee is more 
far-reaching than at first appears. It 
hos been the habit among railroads in 
the South to issue signed bills of lading 
in blank to any shipper on request. 
They have even issued whole loads of 
signed bills to be filled in as desired 
by the shippers. It has been this prac- 
tice which made possible the great 
losses due to fraudulent bills of lading. 

The most difficult feature of this un- 
dertaking for the bonding companies 
would be the necessity of having a local 
representative of the companies endorse 
the bills of lading that are to be guar- 
anteed. It is pointed out, however, that 
the U. S. Fidelity & Guaraniee alone 
has upward of 5,000 agents and these to- 
gether with the 3,000 agents of the Na- 
tional Surety would be preity sure to 
cover the most important compress and 
shipping cities in the South. In addi- 
tion to these companies, there is also 
interested in the project the Fidelity 
& Deposit and the American Surety. 

Helped by Stevens Bill. 

Another element has recently entered 


into the proposition, which makes the 
guaranteeing of bills of lading very op- 
pertune and should help materially in 
making it a success. That is the ex- 
pected passage of the Stevens bill at 
Washington. This bill aims to place 
upon the railroads or other common 
carriers the liability under their bills of 
lading, something from which they have 
heretofore enjoyed complete immunity. 


This bill differentiates between a 
negotiable and a non-negotiable bill of 
lading. Where property is consigned to 
a specific person or concern, the bill 
of lading is not negotiable and must be 
conspicuously made so; when consigned 
so that it is or may be deliverable to 
the order of any person, it is negotiable. 
The bill then provides for issuing bills 
for property received for transportation 
and makes the railroad liable for 
damages for surrendering property with- 
out the bill of lading or, in other words, 
lays upon the railroad all the liability 
of the common carrier. 

There is considerable difference of 
opinion as to what would be a proper 
rate for this new class of indemnity. 
Some surety men have said that a rate 
of 50 cents would be necessary to cover 
the risk assumed. On the other hand, 
the English interests that were sounded 
on the question thought that a much 
lower rate would be profitable, some giv- 
ing as low as 3 cents. The American 
underwriters, however, believe that the 
former figure is nearer the correct one. 

The committee that is now in the 
South will return in about ten days, 
when a decision wil be reached as to the 
method of handling the business. 





Program for Claim Men’s Convention. 





As now arranged the program for the 
first annual convention of the Interna- 
tional Claim Association, to be held at 
Atiantic City, N. J., on September 7-10, 
provides for the presentation of papers 
as follows: 

“The Adjuster,” by P. B. Eyler, chief 
adjuster of the Aetna Life Insurance 
Company of Hartford. 

“The Insuring Clause,” by F. J. Can- 
ty, general counsel of the London Guar- 
antee & Accident Insurance Company, 
Chicago. 

“Traumatic Appendicitis,” by Dr. F. 
H. Field, of the Ocean Accident & Guar- 
antee Corporation. 

“Infection,” by Dr. C. M. Taylor, of 
the Order of United Commercial Trav- 
elers of Columbus, O. 

“Limitation of Liability Under First 
Six Months of a Health Policy,” by E. 
W. Train. 

“Underwriting Tendencies,” by F. S. 
Dewey. 

“Traumatic Pneumonia,” by Dr. Ed- 
ward Magruder, of Baltimore, Md. 

“Hernia in Its Relation to Accident 
Insurance,” by Dr. W. L. Gahagan, 
medical director of the United States 
Casualty Company. 





Will Compile Statistics for Burglary 
Underwriters. 





E. C. Keating, recently with the Fi- 
delity and Casualty Company, has been 
elected head of the statistical bureau 
of the Burglary Insurance Underwrit- 
ers Association. Nelson D. Sterling 
who has been acting secretary of the 
organization, has been chosen to the 
post permanently. 


























“GENERAL AGENCY” care 





SURETY MAN WANTED 
Prominent general agency has opening for a young man to manage its 


fidelity and surety branch. To one having experience, tact and energy, an 
advantageous arrangement will be made. Address in striet confidence. 


The Eastern Underwriter, 105 William Street, New York City 








UTILIZING TIME. 





What May Be Accomplished Through 
Systemized Effort Determin- 
edly Followed. 





How field men should utilize their 
time in order to gain the greatest pos- 
sible benefit from it, is thus set forth 
by the National Casualty Company of 
Detroit: 

There is no element in the commer- 
cial, professional, or industrial affairs 
of the world more essential to success, 
than correct system. With the news 
vendor on the street corner, or in the 


largest financial or manufacturing in- 
stitutions, system figures most promi- 
nently in success, or lack of it in failure. 
If it is regulated to meet conditions and 
requirements, accumulation of wealth 
and the up-building of reputation, will 
be the inevitable outcome. WBvery de- 
tail, however small or insignificant it 
may seem to be, calls for careful con- 
sideration before any degree of perfec- 
tion can be attained. If the best pos- 
sible returns for time, effort, and in- 
vestment are to be realized, a thorough 
analysis at frequent intervals to dis- 
cover the weak spots in system is an 
absolute necessity. If success follows 
an undertaking, the credit is due to sys- 
tematic work, almost every time. 
Where millions are invested, every min- 
ute is taxed to show some gain, and if 
returns are not satisfactory the system 
must be improved and changes made to 
economize time and expense. Then 
after a try-out is made for a stipulated 
time, another computation of results fol- 
lows for comparison, and so on, until 
satisfactory system displaces all ob- 
stacles, and the undertaking becomes 
an assured success. Plans for any en- 
terprise must be formulated, then a sys- 
tem devised which at the beginning is 
usually more or less theoretical. The 
practical thinker proceeds at once to 
analyze, and he readily discovers a 
feasible plan to adopt and the theories 
that fail to prove up are promptly 
abandoned. The rough places are 
smoothed over, the ruts filled up, until 
a system which insures the success of 
the future is asured. 

In the field of Accident Insurance 
there are ruts that are increasing in 
width and depth, and that will confront 
some agents in the future as an abyss 
of despair if they fail to give attention 
to proper methods in the make-up of 
their operating system. Accident agents 
who fail cannot consistently lay blame 
to inadequate compensation for time 
and effort. There are no legitimate vo- 
cations that are better paid, al] things 
considered, than that of the solicitor for 
Accident and Health insurance, there- 
fore, failure must be charged directly 
to the lack of system. If the agent will 
analyze the situation, the ruts in which 
the other fellow got stuck will be ap- 
parent. They may be either in the col- 
lection, soliciting, or adjusting depart- 
ments, or, the most important of all, his 
method of applying time to his duties 
judiciously. The exact location, or 
character, of the rut is immaterial—the 
“sure cure remedy” is the same for any 
department of the work. The prescrip- 
tion we furnish free—perfect your sys- 
tem. Assuming that your system may 
not be perfect we offer a few sugges- 
tions, covering the list of special defi- 
ciencies as discovered by the Agency 
Department. 

Is your alarm clock running? 

Is it set for 7 a. m.? 

Does your time clock call for ten 
hours actual work every day? 

Do you always have the goods with 
you? 

Are you quick with your lead pepeil 
on the dotted line? 

Do you tell the same story to every- 
body, or according to the prospect? 

Do you show up everything in the 
policy? 

Are you always there with a pleasant 
smile and a manner sincere? 

If not, your system is imperfect. 











THE EASTERN UNDERWRITER 











SPECIAL TALKS WITH LOCAL AGENTS 





A Custom No one in the surety 
That business loses an oppor- 
Dies Hard. tunity to have a fling at 
the ancient custom of 
persona! suretyship. It is one of the 
astonishing things of the business that 
this practice <urvives these continuous 
opslaughts. If it was upheld by public 
sentiment or the courts, there would be 
no surprise that it still prevails. But 
personal suretyship has no champion; 
its faults are conceded by everyone and 
it is merely tolerated, as we tolerate 
the inefficient. 

But this indemnity that indemnifies 
nothing, this guarantee that does not 
guarantee, is dying out. The complica- 
tions of modern business demand se- 
curity and certainty in all performances 
or anything partaking of surety for a 
performance. Uncertainties are abhor- 
rent to system and system is essential to 
both business and government. If the 
municipalities and states will demand 
corporate surety that 1s under state su- 
pervision, then the picturesque person- 
al bonding practice will pass out for 
good. 


* . . 
Building In any established enter- 
Upa prise, the amount of new 


Clientele. business or rather new 
sources of business that 
are added during any period, never 
amount to but a small percentage of 
the gross. New sources of business are 
discovered and these are cultivated to 
turn their patronage in one direction. 
It is this bulk of voluntary business 
that makes any enterprise big. It has 
a way of doubling on itself, multiplying 
and gathering as it goes. Such busi- 
uess is procured at a minimum cost and 
is the hardest to dislodge because it is 
voluntary and not held by pressure. 
But back of this steady stream of 
voluntary business there must be a mo- 
tive of self interest—hbetter goods, 
lower price or other things equally im- 
portant such as service or general effi- 
ciency. Abstract qualities which do not 
take into consideration either price or 
quality of goods are given an important 
place in modern business transactions. 
Price, once paramount, is now elimi- 
nated from the philosophy of salesman- 
ship. A reputation for looking after a 
client’s interests will attract more un- 
solicited business than a lower price. 
A clientele, a following, will net a big- 
ger income than spasmodic “big busi- 


s . 7 
Greater The increasing tendency 
Eevator to award larger damages 
Damages. io industrial workmen 
who are injured at their 
trade, is now rapidly extending to in- 
clude all forms of human hurts. The 
injection of the economic point of view 
into this supnject of injuries, has had 
‘he natural result of putting a far great- 
er value on human effort and human 
ife than ever before. 

This tendency is noticeable, to cite 
but one instance, in damages for ele- 
vator accidents which have been re- 
cently awarded. In considering the ex- 
tent of damage under public liability, 
ihere is eliminated all sentimental con- 
s‘derations of the injury having been 
received while giving service Also, 
there is not likely to be much strong 
play on the number and helpiess condi- 
tion of dependents of the injured one, 
the degree of damage being gauged 
principally from the extent of the in- 
jury itself. But notwithstanding the 
more conservative attitude that usually 
prevails in public liability cases, the 
tendency is all toward more liberal 
awards for injuries. 

This great increase in pubic liability 
should be accompanied with a corre- 
sponding increase in the amount of pub- 
lic Hability insurance. It is useless to 
inguire into the reason for the multiply- 
ing liability or whether it is justified. 
Public sentiment has settled that ques- 
tion beyond appeal and when employ- 
ers, followers of the Missouri school of 
philosophy, demand visual demonstra- 


tion, they usually get it with emphasis 
from judges and juries. Elevator in- 
surance shares in the tendency of the 
times and its increasing importance | 
should make it an attractive line to 
write. Furthermore, the agent who 
uses as a gentile prodding argument, a 
possible early imcrease in rates, may | 
not be much anticipating his time. 





D. W. Armstrong As Sherlock Holmes. | 





That Secretary D. W. Armstrong, Jr., | 
of the National Surety Company, of 
New York, is an exceedingly smooth | 
proposition in a business (and alto | 
gether proper) sense his closest com- | 
petitors freely admit. It has now been | 
demonstrated that Mr. Armstrong is | 
likewise as clever a detective as was | 
Conan Doyle’s late friend, Sherlock 
Holmes, his skill having largely aided 
in the capture and conviction of the four | 
men who burglarized the Peoples’ Na- 
tional Bank at Wapanucka, Okla., on 
May 19th last. 





Casualty Company Forming at Buffalo. 





To take over the present business of 
the Protective Life Assurance Society, 
the Buffalo Casualty Company is form- 
ing at Buffalo, N. Y. It. proposes a 
capital of $100,000 and a net surplus of 
$50,000. 





Verdict of $17,500 for Damages. 

As damages for injuries received last 
fall while at work wpon a dock, John 
H. O’Neil, on Thursday last, was given | 
a verdict for $17,500 in his suit! 
against the Bush Terminal Company of 
Brooklyn. 











For injuries received in an auto- 
mobile accident on June 2nd, Dr. 
George W. Dobbin, of Baltimore, has 
brought suit for $25,000 against Audrey 
Hammond and E. H. Bay, of the same 
city. ' 





Upon appeal to the Supreme Court of 
New Jersey the verdict of $1,550 award- 
ed in the trial court to Mrs. Rebecca A. | 
Smith in her action for damages | 
against the Delaware River Amusement 
Company, of Trenton, was upheld. 





The $400,000 surety bond required of 
Hon. E. S. Pettijohn, State treasurer of 
Minnesota, has been issued by the 
United States Fidelity & Guaranty 
Company. 

Authority to begin business has been 


granted the Texas Fidelity and Bonding 
Company of Waco, Texas. 





President Henry D. Lyman, of the| 


June 23, 1910. 











ACCIDENT - - - - LIABILITY - - - - BOILER 
HEALTH --- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prulential Cisualtf Compaty/ 


HOME OFFICE, INDIANAPOLIS 





AUTHORIZED CAPITAL - - ONE MILLION DOLLARS 





LIBERAL CONTRACTS TO AGENTS 











T. J. FALVEY, President JOHN T. BURKETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD MoCALL, Resident Vice-President 
Newark, N. J. Office, 707-708 Firemen’s Building 
JOHN GIBLON, General Agent 


Surety Bonds = Burglary Insurance 








THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORH CITY. 
I Scuba thas dishics saleniesionesue'e> $] 9,598,924.02 
Capital and Surplus................ 3,564,229.90 
Losses paid to January 1, 1910.... 31,895,063.21 

This Company grants insurance as follows: 
Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Werkmen’s 
Sollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability 


-.... OFFICERS...... 


GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 











MONEY MAKINC POSSIBILITIES 


GET ACQUAINTED WITH OUR 

NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 
we have FOR DISTRICT AND LOCAL AGENTS 
Local Fire and Life Agents can carry this line and will find it a money-maker 
from the start. We have some Choice Openings in New York and New Jersey. 
Write to-day for particulars to 
PETER PATTERSON, Secretary 
FEDERAL CASUALTY CO., - - - DETROIT, MICHIGAN 
Assets, $255,424.83 Surplus, $224,006.23 








American Surety, arrives home this 
week after an extended trip abroad. 








Charles P. Whitbread & Co., of St. 
Louis, have been appointed resident 
managers for the Pacific Coast Casu- 
alty of San Francisco. 





The Fidelity-Phenix has appointed M. | 
A. Tozier its special agent for West} 
Virginia. 





WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 


$100,000 deposited with Auditor of State 


E. O. BURGAN, 
for Protection to Policyholders 





Under severe penalty rebating by fire 





insurance companies, their agents or 
other representatives is now prohibited 
in Ohio. The manner in which the 
statute is being observed, is engaging 
the close attention of underwriters. 





Averring that the Traders Mutual Fire | 
Insurance Company, of Reading, Pa., for 
which he was appointed receiver in 
October last, has no assets, E. E. Trexel 
has asked the court to relieve him from 
office. 





ESTABLISHED 1886 THE PIONEER IN ITS LINE 


ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


——INSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 




















June 23, 1910. 
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HAVE A DEFINITE PLAN. 

Some Lessons Casualty Men May Learn 

from the History of “The 
Little Corporat.” 


If the United States were at war with a 
en nation and you were placed at the 


rel 

aco of the invading army, you surely 
would not trust to luck to win your battles, 
nor would you plan a campaign without 
knowing your strength and you would direct 
every move, plan every sortie, insist on 
knowing every day just what had been ac- 


complished. Only by keeping in close touch 
with every department and by the most 
carefully laid plans, says “The Fieldman,”’ 
could you hope to become a winner of bat- 
the Game of War. 






es 
t is the same in the Game of Business—if 
| would be successful; and had Napoleon 
Bons rte applied to business the same rules 
that aided him in changing the map of Eu- 
rope, he would have been known as one of 


greatest business men that ever lived, 
instend of one of the greatest generals. 


He what he has to say about 
Organization. 
For everything you must have a _ plan. 
Whatever is not profoundly considered in 
its detail, produces no good result. I trust 


ing to chance 

System. 
You will not be successful without sys- 
m, nor without bestowing the greatest at- 














upon it. All the art of war con- 

‘ in a well arranged and extremely cir- 
eumspect defensive and a bold and rapid 
ott ve. You must not be surprised at the 
de into which I enter. I must think 
f erything, so as never to be taken un- 

Reports. 

dvise you to spend an hour every day 

ul your returns, in order that you 
ma the position of every part of 
yo ind that you may recall the 





seattered right and left, 
men together, for other- 
said to have a force. 
pleasure, if you can, in reading your 
rts. The geod condition of my armies 
to my devoting to them two or three 


s which are 





b every day. When the monthly re- 
turns of my forces, which form twenty 
thick volumes, are sent to me, I give up 


every other o¢cupation in order to read them 


in detail and to observe the difference be- 
tween one monthly return and another. No 
young girl enjoys her novel so much as I 
lo these returns. 

Prudence. 

To succeed one must be sometimes very 
bold and sometimes very prudent. It is by 
looking forward that one prevents incon- 
veniences. So arrange your affairs that 
whatever storm may sweep over you, you 
may not be taken unawares or unprepared. 

Decision. 

Act with vigor. Make examples. No half 
measures, no weakness. March on boldly. 
Ir 1 matters put on a bold exterior. Let 
the style of your notes be concise and firm. 
i) relax. 

We quote the above from extracts of 
Nap n’s letters to his brother, Joseph, as 
printed in Suecess Magazine for December, 
1999. 

Get your plans into shape now for the 
ilance of the year—this is the sixth 
month—lay out your work so you will 

what you are going to do. Trust 
g to chance 

Study the details of your plans—arrange 
th carefully and carry them out boldly; 
one quick, sure, certain move after another. 

Keep a record of results Watch these 

Is carefully and Keep Building Up the 
Spots 

1 again the Little Corporal’s words 
heed the advice he gives. On this 


lation one may build a business. 





Interpretation of “Travelers Ticket.” 





A late court decision in the case of 
Perry and others against the Standard 
Life & Accident Insurance Company, 
is thus summarized by the “Insurance 
Green Bag” of Chicago: 

"he executors of Phelps brought suit on 
elers ticket, resulting in judgment for 


the company. The sole questison was one of 


pretation of “‘This ticket does not in- 
sure any person under 18 or over 65 years 
old ” any woman, except ageinst death 


nor any person employed on any pub- 
li nveyance, ete."’ 


When insured procured the ticket, he was 
over 65 In affirming the judgment o fthe 
court below in favor of the company, the 
Court of Appeals, Texas, says in part: “The 


contention of appellants in the language of 
their counsel is that the words ‘except 
against death only’ apply to a man over © 
years old as much as to a woman, etc.” 
bd * “But to our minds the trial court 
correctly held that the exeeption of liability 
against death did nesot apply to a man more 
than 6 years old * * * we think a per- 
son under 18 or over 6 years old and each 
class of persons named in subsequent clause. 
introduced by the word ‘nor’ contemplates a 
separate and distinct class within itself 
Against which the company did not under- 
take to insure. * We do nsot consider 
it a case of ambiguity calling for the ap- 
plication of the rule invoked by appellants, 
that where a contract of insurance is capable 
of two interpretations, that one most favor- 
able tao insured will be adopted.” 





WILL EXPERIMENT. 


Pennsylvania Casualty Company to Car- 
ry its Industrial Policyholders Be- 
yond Sixty Years of Age. 


Though doubtful as to the result the 
Pennsylvania Casualty Company, of 
Scranton, has notified its agents of its 
willingness to continue indemnity to its 
industria] policyholders after they have 
attained the age of sixty years. 

It says: 

Owing to the rapidly increasing 
carrying health insurance at 
~ixty, the Company has in past 
1] regular industrial policies when 
sured attained the age of sixty. Lapsing 
‘-smbination health and accident policies at 
the age 60 has been the practice of prac- 
tically all of the casualty companies, who 
have found that it is impossible to obtain 
the greatly increased rates necessary each 
year between ages of 60 and 70 in order to 
carry the business, 

While doubtful as to the advisability of 
so doing, this Company at the earnest re- 
quest of many of its agents will try as an 
experiment the continuing of those policy- 
holders who have been insured with the 
Company at least one year prior to attain 
ing the age of 0, upon their paying an ad- 
ditional premium of fifty cents for the ben- 
efits regularly provided for $1 for men un- 
der 50. 

In other words. 


cost of 
above 
1 ipsed 


the as- 


ages 


the 


the regular disability poli- 


ey would cost $1 for men under 50, $1.50 
for men under 6) and $2 for men 6 or 
over. No new business will be accepted 


where the asured has attained the age of 60, 
and this increased rate shall apply only be- 
iween the ages of 60 and 65. 


The Company will notify each of its 
gents, sending a list from time to time of 


those of his policyholders who have reached 
the age of 60 according to our records, and 
upon request from the agent will send a 
rider to be attached to the policy extending 
the age limits from 60 to 65 years and pro- 
viding for the extra premium of fifty cents 
or whatever sum may be necessary accord- 
ing to the size of the policy. 

Although the Company is fully justified in 





discontinuing any policy when the assured 
reaches the age of 60, if the experience 
shows that the policy cannot be carried 


profitably after that age, in view of the fact 
that the policies especially provide that the 


ze limit shall be @ years, nevertheless 
inany agents have reported a great deal of 
dissatisfaction on the part of policyholders 
who have been lapsed on account of reach- 
ing the age limit and in some cases other 


good business has been lost through friends 
f those lapsed. 

Under the new arrangement the assured 
is given an opportunity to continue the poli- 
cy by paying the increased premium ab- 
solutely necessary to carry the increased 
hazard, and if he objects!to paying the in- 
creased premium, there can be absolutely no 
criticism of the Company for lapsing him, : 
it offers him a chance to continue. 

As this Company has never carried its in- 
dustrial policies to age 65, we 
whether or not the increased premium to 
be charged will be sufficient The Compa- 
ny must take the risk on this for the pres- 
ent, but, basing an opinion on the exper- 
ience of other large societies who have car- 
ried policyholders to age 70, the present in- 





cannot state 


crease will be no more than sufficient to 
barely pay the increased claims, leaving 


nothing for expenses. 


E. Myron Wolf retired as insurance | 


commissioner of California on June 15 
tn become vice-president of the Pacific 
Surety Company. His successor in 
office is E. C. Cooper, formeriy private 
secretary to Governor Gillett. 





UNDERWRITER 





Income 1909 


Best Policies. 








Net Surplus and Capital 


WILL AID GOOD MEN IN 
ESTABLISHING AGENCIES 


Largest Commissions or Profit Sharing Contract 
A. E. FORREST, Vice-Pres. and Secy., 


$486,413 
1,146,723 


CHICAGO 








Baltimore Representation. 


James E. Pearson, Jr., recently ap- 
pointed representative of the Commer- 
cial department of the Pacific Mutual 
Indemnity at Baltimore, has returned 
to the service of Bradstreets. His suc- 
cessor in the Baltimore agency is R. M. 
Braun, 


New Jersey Agency Appointments. 


Equitable Accident.—John Laugjan, 


Paterson. Fidelity & Casualty.—Fred- 
erick C. Adams, Haas Bros., Newark. 
David H. Stern, Camden. National 


Casualty—James Baas, Kearny. Penn- 
sy!vania Casualty.—C. Vantine Mundy, 
Newark. United States Casualty.— 


Charles M. Reardon, Palmyra. 
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The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 


Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
It’s The Policy That's Easy to Sell 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 











BONDS—CASUALTY 





AGENTS 





IF 


you 


Can command Bond 
Are seeking an 


Are not representing 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 


or Casualty business 
Agency connection 


another like Company 








Services of a Young, Aggressiv: 
Underwriter. Address, Stating 


Managing Casualty Underwriter 


Company Just Organized with Adequate Capital, Surplus and 
Directorate of Prominent Business Men 


“CASUALTY,” care of 


and Financiers Desires 
, Experienced Man as Managing 
Age and Qualification. 

The Eastern Underwriter 


105 William St., New York City 








Apply to 


I have an Al proposition for 





Agents Can MaKe Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 
FOR THE 


SECURITY CASUALTY 


OF INDIANAPOLIS 


MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., 


Co. 


N. Y. City 
some good men in New Jersey 











eS ieferred 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








Home Office, 


GLASS 


EALTH 


EUGENE H. 
DANIEL D. WHITNEY, Vice-Pres. 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 


Chartered 1874 


NAL ACCIDENT 


OF THE MOST APPROVED FORMS 
WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


POLICIES 


President 
ALONZO G. BROOKS, Ass’t Sec, 














THE EASTERN UNDERWRITER 














UNITED SURETY COMPANY 


BALTIMORE, MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JouNn. 








EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 











BiC PAY FOR BIC MEN 


One of the strongest life insurance companies in the 
United States is looking for men with A-1 records as personal 
writers and organizers. Every facility furnished. Salary 
and bonus, and unequaled policies. 

Address ‘‘IN CONFIDENCE, ”’ care The Eastern Underwriter 

105 William Street, New York 














LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office F. J. Walters 
CHICAGO j Resident Manager 


45-49 Cedar St. 
F. W. LAWSON New York 
Gen’l Manager * —_——. 
, Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs.,———_—_—— 
—-—-New Engiand 


“liability, Accident, 
flealth, Credit, Burglary 
and Steam boiler 


Established 1869. 


if 


June 23, 1910, 4 








STOCK SALES MANAGER WANTED 


We are desirous or securing the services ot a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 


We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“‘a live wire’’ who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 
one and “as straight as a string,” and we will pay 
Ap- 


plications can be addressed in fullest confidence to 





the limit for a man with similar qualifications. 





The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 


\ 








German Fire Insurance Co. 
OF INDIANA 


ESTABLISHED 
1854 


Home Office 
INDIANAPOLIS 


Fanuary Ist, 1910 
$618,182.90 
$248,139.22 


Assets 
Surplus to Policyholders - 


LORENZ SCHMIDT, Secretary 
OSCAR SCHMIDT, Asst. Secy. 


THEODORE STEIN, Pres. 
THEODORE REYER, Treas. 








The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 
SOLICITORS 


GEO. STEVENSON, JR., 


PRESIDENT 


JAMES CHAPPELLE, 


SECRETARY 


T, A. NORRIS, 


AGENCY SUPERINTENDENT 


LIBERAL COMMISSIONS 


THOROUGHLY 
UP-TO-DATE POLICIES 


CORRESPONDENCE 
DIRECT WITH THE COM- 
PANY SOLICITED 


ee 






































Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





$584,482 62 
$201,330 00 
$300,000 00 
SURPLUS $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 


Assets 
Reserve 
Capital 

















